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General Yeneral Motor Sales to Dealers ESTIMATED 300, 000 ON DEC. 1 
In November 48,155; Top. Year Ago 


EW YORK, Dec. 16—I —In N saiialis General Motors sold| 
48,155 cars to dealers in the United States, as compared 

to 39,745 cars in November, 1929, it was announced today by 
General Motors Corporation. This is the first month in 1930 
that sales to dealers in the United States have exceeded 
monthly sales in a corresponding period of last year, and is 


due largely to the fact that Chevrolet introduced ‘its new | 





models earlier than usual. © . 






During the first eleven months of 
1930, General Motors dealers sold 
999,721 cars to consumers in the 
United States. During the same pe- 
riod the corporation sold 967,408 
cars to dealers in the United States. 
The dealers of the corporation, 
therefore, sold 32,313 more cars to 
users in the first eleven months of 
this year than the corporation sold 
to dealers. 

Total sales to dealers, including 
Canadian sales and overseas ship- 
merts, amounted to 57,257 cars, as 


(Continued on Page 2) 


DOEHLER PREDICTS 
a RECOVERY IN 1931 
Batavia, N.Y, Dec, 16-—Economic 


ae is waning ahd the coun- 
try is due for steady recovery after 
the turn of the year, in the opinion 
of H. H, Doehler, president of Doeh- 
ler Die Casting Company, here to 
preside at gathering of the com- 
pany’s plant managers and execu- 
tives. 

“An ambitious program for Batavia 
plants of Doehler Die Casting Com- 
pany has been mapped out for the 
coming year,” said Mr. Dgehler. 
“Additional men will be added to the 
pay roll after the turn of the year 
and forces increased steadily, a 
marked increase being expected for 
spring.” 
























DODGE DEALERS HEAR 
CHRYSLER EXECUTIVES 


Chicago, Dec. 16.—Two important 
sales stimulus meetings, each of a 
different nature, yet each presided 


over by factory chiefs, have been 
held here by Dodge Brothers’ deal- 
ers gathering at the Drake Hotel 
and Chrysler wholesale salesmen at 
the Congress Hotel. 

The Dodge Brothers get-together 
was the sixth of a series being held 
at key points throughout the coun- 
try by factory executives, and in 
summing up their reactions they 
spoke with cofiviction on definite 
signs of increasing business, fore- 
a healthy outlook for the 
coming twelve months. K. T. Kel- 
ler, vice-president and general man- 
ager, and A, VanDerZee, general 
sales manager of the Chrysler Cor- 
poration, were the men who deliv- 
ered messages to the Dodge Broth- 
ers’ dealers. C. R. Dashiell and M. 
J. Lanahan, Chicago distributors, 






were in charge of the local dele-| 


gation. 


“Studies and first-hand observa- | 
conditions | 


tions of markets and 


lead us to believe that from 85 to} 


90 per cent. of the purchasing power 
of the country is intact,” said Mr. 
Keller. 
has been lost temporarily is repre- 


(Continued on on Page 6) 


De Vaux Leases Quarters 
In Grand Rapids Factory 


GRAND RAPIDS, MICH., Dec. 16.) 

—Reports to the effect that) 
the new De Vaux-Hall Motor Gen 
poration, which will build a low | 
price six-cylinder car, to be called | 
the De Vaux, had bought a plant) 
here were not entirely accurate. 
This new manufacturing organiza- 
tion has leased space in the Hayes- | 
Ionia body plant and it is hoped 
that production of the De Vaux car 
will get under way early in mr | 


r 
: according to present plans the | 
Hayes-Ionia company will build all 
bodies for the new car, but the en- 
gines will be shipped from the 
De Vaux plant at Oakland, Cal., the | 
western headquarters. Eventually it | 
is planed to produce engines in | 
Michigan, but for the present these | 
will come from the western plant. 
The Grand Rapids plant will supply 


all the territory east of the Rockies, | 





(Continued on Page 2) 
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HUDSON ON ADDS 5,700 
MEN IN PAST MONTH 


Detroit, Dec. 16—With more than 
5,700 men added to the Hudson- 
Essex employment total, the num- 
ber of wage earners at the plant 
now is 9,244. This compares with 
3,500 a month ago. More men -— 
being taken on, week by week, but | 
it is emphasized that all of these 
are former employees who have been 
notified to return to work. 

“Returns from every section of 
the country reporting the reception | 
of our new models are strongly in- 
dicative that the business stagnation 
is practically over,” said William J. 
McAneeny, president. “Returning 
confidence is everywhere evident 
and it is as a result of this changed 
condition and the active buying of 
our new models that we are able 
to play this part to relieve unem- 
ployment in Detroit and in other 
centers from which we obtain our 
large supplies.” 


| TODAY | 


Sparks from Detroit Page 2 | 
How Ford dealer in Lincoln, Neb., 

sells accessories Page 
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DECLINE OF 427, FROM 9 


Progress in 1930 Evident in Comparison Between 
Now and January 1, When Inventories 
Were 36% Over 1929 





EW YORK, Dec. 16.—Stocks of new passenger cars in 

the hands of retail automobile dealers in the United 
States as of December 1 are estimated at 300,000 on the basis 
of the latest available statistics on the movement of new cars. 


|} to current liabilities, 





A. G. BEAN ELECTED 
WHITE MOTOR HEAD 


Cleveland, Dec. 16.—At a meeting 
of directors of the White Motor 
Company, Robert W. Woodruff re- 
signed as president and was elected 
chairman of the board. 

A. G, Bean was elected president, 
succeeding Mr. Woodruff. Mr, Bean 
and W. King White, president of 
the Cleveland Tractor Company, 
were elected directors. 

Mr. Bean has been president of 
the Bishop & Babcock Manufactur- 
ing Company for a number of years. 
He formerly was president of the 
Bean Electric Company of Elyria, O. 

Speaking of the present position 
of the White Motor Company, Mr. 
Woodruff said: “Operations so far 
this year show a profit. December 
orders are running ahead of De- 
cember, 1929. The financil position 
of the company is_ exceedingly 
strong. Its ratio of current assets 
which stood 
at 10 to 1 at the end of 1929, is 
improved. 

“We have taken advantage of 
conditions to develop new models in 
trucks and buses, particularly in 


© This figure 


represents only @ 
slight change from November 1, 
1930, when the total was placed at 
305,000. The small reduction of 
stocks in November, as compared 
with the sharp declines in the pre- 
ceding months, was attributed to 
the fact that the shipment of new 
models of some cars to dealers dur- 
ing November offset the reductions 
in other cars. 

The heaviest shipments of new 
cars in November, of course, were 
made by Chevrolet and, although 
they were moved fast by the deal- 
ers, there were gains in stocks in 
the hands of Chevrolet dealers, Ship- 
ments of new cars also were made 
during the month by Hudson and 


several other manufacturers. On the 
other hand sharp reductions in 
stocks occurred among. dealers 
handling other cars, the new models 
of which do not appear until the 
first of next year.-Ford made some 
reduction in dealer stocks. 

Dealer stocks of 300,000 units, as 
of December 1, compared with 523,- 
598 on the corresponding date of 
1929, a decline of 42 per cent. 

It was estimated several months 
ago by Automotive Daily News that 
dealer stocks would fall to around 





heavy duty models, and these de- 


(C ontinued on Page 2 


300,000 before the year was out and 


(Continued on Page 4) 


Automobile Plants Step Up 
Activity as Year ar Closes 


First View of New De aie Six 





HIS is the first picture published anywhere of the new DeVaux Six, which will retail from $525 to $765. 
This newcomer is the product of the DeVaux- Hall company, with plants at Oakland, Cal., 


Grand Ra pids, Mich. 


[IDETROIT, Dec. 16.—Operations in 
automotive plants in this dis- 
trict show favorable developments 
in spite of the fact that a few fac- 
tories are shutting down for brief 
periods for end-of-the-year inven- 
tories. 
Following the announcement from 
Chevrolet that it expected to keep 
at least 30,000 men employed until 


| Spring, several other companies an- 


nounced employment progress. The 
Olds Motor Works at Lansing has 
just resumed a five-day-a-week 
schedule, with an output of about 
250 units a day. Hudson-Essex is 
understood to be building about 





2,000 units a day, with a pay roll 
approaching the 10,000 mark in nu- 
merical strength. Oakland at Pon- 
tiac is operating on a five day week 


| and expects to build around 7,500 


units during December. The Dodge 
truck department is turning out 
about eighty vehicles per day. 

Ford has been running on a basis 





(Continued on Page 7) 
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DE VAUX-HALL LEASES. 


PART OF HAYES-IONIA | | 


GRAND RAPIDS PLANT 


(Continued from Page 1) 


while the Oakland factory will build 
for the Pacific Coast. 


Lansing, Mich., Dec. 16.—Follow- 
ing the announcement of the pur- 
chase of the Oakland plant of Du- 
rant by the new De Vaux-Hall Mo- 
tor Corp. it was announced here 
that henceforth all Durant cars 
would be assembled at the Lansing 
plant of this company. W. W. Mur- 
phy, assistant to Mr, Durant, an- 
nounced that plans to assemble Du- 
rant cars in this city had not been 
effected by the launching of the 
De Vaux-Hall program. It is also 
the intention to speed production of 
the Mathis line at the Lansing 
plant, with the first car due off 
the production line early in the new 
year. Mathis cars will be shown at 
both the New York and Chicago 
shows, according to E. C. Mathis, 
president of American-Mathis, Inc., 
who is now in this country. 


A. G: BEAN ELECTED 


WHITE MOTOR HEAD 


Continued from Page 1 


velopments have been paid for out | 


of current earnings. 


“We have avoided any reduction | 


in the hourly wage rate and put into 
operation the stagger system of em- 
ployment in the factory which has 
enabled us to continue jobs for our 
forces.” 

Mr. Bean and Mr. White are fill- 
ing the positions on the board left 
vacant by the death of W. C. White, 
and Philemon Dickinson, resigned. 

Mr. Woodruff, who is president of 
the Coca Cola Company, became 


temporary president of White on the | 
death last year of Walter C. White. | 


Mr. Woodruff was with White be- 
fore going to Coca Cola, his con- 
nection with the truck company 
having continued over a period of 
twenty vears. 


Changes in Body Design 
Will Better Performance 


Indianapolis, Ind., Dec. 16.—Wind 
resistance, the greatest handicap 
faced by automotive engineers in 
their battle for performance and 
economy, will in the near future 
bring about revolutionary changes 
in the design of motor car bodies. 

This opinion was given by Louis 
Schwitzer, head of the Schwitzer- 
Cummins Company and chairman 
of the Indiana section of the So- 
ciety of Automotive Engineers, at 
the December meeting of the group 
held at the Severin Hotel here. 

His prediction followed the pres- 
entation of papers by Prof. H. M. 
Jacklin of the engineering school of 
Purdue University, and Homer H. 
Jacobs, wind tunnel authority from 
the United States Air Service at 
Dayion, O., whose slides and mov- 
ing pictures showed in graphic de- 
tai] the disadvantages at which the 
modern motor labors with current 
body designs. 

Citing the tremendous increase in 


power developed recently by the en- | 


gineers in order to add a few more 
miles to the top speed of a car, Mr. 
Schwitzer declared that by stream- 
lining bodies these same 
could be obtained with much smaller 
motors, bringing not only greater 
economy but greater safety. 

He presented charts showing that 


the peak of its power curve was 
using all its power, the perfect | 
streamlined car used only 53.5 per | 
cent. of iis power in attaining the | 
Same speed. | 

In concluding the meeting, Mr. | 
Schwiizer showed pictures of a Ger- 
man  six-wheel automobile’ with 
four-wheel drive in rear and inde- 
pendent sprung wheels. 

Pictures of the Duesenberg and 
the new Marmon 16 were shown as 
examples of progress made in 
streamlining. 





AUTOMOTIVE 


De Vaux-Hall Chief 








Norman De Vaux, former execu- 
tive of Durant Motors, Inc., who has 
formed the new De Vaux-Hall Com- 
pany, which will introduce a new 
six-cylinder car this winter. 





Col. Elbert Hall, for many years 


head of the Hall-Scott Company | 
,and co-designer of the Liberty en- | 


' gine, will be in charge of engineer- 
ing for the new company. 


HUDSON OPENS BRANCH 


|M. Mangan, president of the New 
OFFICE AT DALLAS | y State Automobile Association 


Dallas, ‘Tex., Dec. 16.— Increased 
activities in appointing new dealer- 
ships and changing present connec- 
tions considered dormant. are 
Planned by the Hudson Motor Car 
Company, in establishing a new 
branch office in this city as south- 
west regional headquarters, with C. 
L. Voss in charge. 

Associated with Mr. Vos are J. S. 


Oliver and G. W. DeLano, two ex- | 
perienced automotive men, who will | 


travel over the territory making 
surveys and recommending changes 
and new dealerships as required to 
give better distribution and service. 

The move is the first step made 
by the Hudson Motor Car Company 
in establishing a strong dealer or- 
ganization in Texas. 


PLAN CHEVROLET TRUCK 
ASSEMBLY AT WICHITA 


Wichita, Kan., Dec. 16—An as- 


| , 
| sembling plant for Chevrolet trucks 
results | 


is to be established in Witchita. it 
became known when the company 
took a five-year lease on the Grant 
Miller Building in the wholesale 


district. 


where the conventional type car at | 


The building. a brick structure 
200 feet by 60 feet, will be remodeled 
at once, according to specifications 
furnished by the Chevrolet Com- 
Pany and will be converted into an 
assembly plant. Truck chassis and 
bodies for this district hereafter will 
be shipped to Wichita and assembled 
here rather than coming fully as- 
sembled from Kansas City. A crew 
of fifteen men will be put to work 
immediately. This number wi!l be 
enlarged as the demand incieases. 
Charles Walden, Wichita, has been 
given the contract for remodeling. 





DAILY NEWS, WEDNESDAY, DECEMBER 17, 


|G. M. FACTORY SALES 


__ EXCEED YEAR AGO] QD ARKS from [DETROIT 
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|compared with 60,977 in November, 
1929. 

The following table shows sales 
to consumers of General Motors 
cars in Continental United States, 
sales by the maufacturing divisions 
of General Motors to their dealers 
in Continental United States, and 
total sales to dealers, including Ca- 


|nadian sales and overseas ship- 
ments: 
U. S. Sales to Consumers 
1930 1929 
PONUATY cccccccces 74,167 73,989 
February ccccccocs 88,742 110,148 
BEOPCH .ccccccccecs 123,781 166,942 
BEE wcccccse . 142,004 173,201 | 
BEE cccctvedcecces 131,817 169,034 
UME cevcccocecoces 97,318 154,437 
WE Aacctstsedsoes 80,147 147,079 
AUBUBE ccccccscere 86,426 151,722 
September ........ 75,805 124,723 
SCE act cccceces 57,757 114,408 
November . 41,757 68,893 
MN: 6-4 ide ce ge aaa 999,721 1,454,576 | 
U. S. Sales to Dealers 
1930 1929 
JANUATY .oscccecs 94.458 95,441 
0 \ ys 110,904 141,222 
BEMEGM cécccicesce 118,081 176,510 
BAEEE Seccceccucece 132,365 176,634 
DERY .ncccvccccccce 136,169 175,873 
WU écctaeseessen 87,595 163,704 
Sn tics nevbnaeeee 70,716 .157,111 
PRUEEE  ccicsccoes 76.140 147,351 
September ....... 69,901 127,220 
RED Sa cccancee 22,924 98,559 
November ....... 48,155 39,745 
Ol) aero 967,408 1,499,370 
| Total sales to dealers, including 
| Canadian sales and overseas ship- 
ments 
{ 1930 1929 
SET vaccsnse 106,509 127,580 
| February .......< 126,196 175,148 
| March .......22+« 135,930 220.391 
CO rere ye 150,661 227,718 
SE siessevossue 147,483 220,277 
PMc wrérsawenks 97,440 200,754 
i iin ack wih 79,976 189,428 
a ee . 85,610 168,185 
| September ...... 78,792 146,483 
| October ......... 28,253 122,104 
| November ....... 57,257 60,977 
ow TN a wiha ania oA 1,094.107 1,859,045 
| Unit sales of Chevrolet, Pontiac, 
Oldsmobile, Marquette, Oakland, | 


Viking, Buick, La Salie and Cadillac 
passenger and commercial cars are | 
| included in the above figures. 


M. MANGAN TO HEAD 
ROCHESTER MOTOR CLUB 


| Rochester, N. Y¥., Dec. 16.—James 





/and district director of the New 
|York State Income Tax Bureau 
| here, took office as president of the 
| Automobile Club of Rochester as 
| the aftermath of annual elections. 
He succeeded William J. O'Hea. 

{| Charles J. Brown was re-elected | 


| treasurer for the twentieth consec- | 


/utive year. George C. Donahue was 
named secretary for his fourteenth 
term. 

Other oficers elected were John 
B. Mullan, first vice-president; 
Harry B. Crowley, second vice-pres- 
ident; John E. Hansen, third vice- 
president; Florus R. Baxter, fourth | 
vice-president; new members of the 
board of directors, Harry O. Alder- 
jman, John P. Boylan, Harry B. 
Crowley, Charles W. Denniston. 
|Charles P. Gallagher, John E. Han- 
sen, William C. Daley, Sol Heuman, 
| Kenneth C. Townson, John R. Pow- 
}ers, Lee Richmond and Frank J. 
} Smith. 
| AUTOMOTIVE FIBRES GETS 

BIG SEAT CUSHION ORDER | 


San Francisco, Dec. 16.—National 
Automotive Fibres, Inc., controlled 
| by California Cotton Mills Com- 
pany, recently closed a contract 
with a leading automobile company 
to supply all its requirements for 
seat cushions. Necessary changes to | 
meet the new contract now are be- 
ing made in equipment at the com- 
pany’s Detroit plant. 


| PORTAGE-BUICK NAMES 
PUTNAM SALES MANAGER | 
Akron, O., Dec. 16.—R. W. Ferris, | 
president of the Portage-Buick 
Company, has announced the ap- 
pointment of Leon C. Putnam as 
sales manager. } 








' free from ice, 


/ gem of the lot has been captured by Clair R. Savage, the new 


/ county. 


‘automobiles carry 33.8 per cent. of all persons entering the 
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Candy and Gasoline 


* * * 


Here’s a New One 


* * * 


Pick Your Number 


* * * 





Chris Sinsabaugh—Detroit Editor 
















































































BOX of Sanders candy and eight gallons of gasoline for 
a dollar is thé latest phase of the price war that has 

ranged in and around Detroit for the past several months, 
I noted this bid for business on a sign on a Woodward Ave- 
nue filling station. Outside this Detroit zone prices are more 
normal—18 and 20 cents a gallon, it is reported. 

From what I hear, Detroit filling stations are in the 
bread line, so to speak.. The majority are working only one 
shift a day and it is said that because of this it is almost 
impossible to buy fuel after 10 o’clock at night. Profits, they 
say, are down to less than three-fifths cents per gallon and 
some of ’em are having hard work hanging on. 

Distress gasoline is said to have brought about this situ- 
ation. The dropping off in tourist travel some 58 per cent. 
last summer is said to have left a big surplus on the local 
market, which went into “independent” hands at Jess than 
6 cents a gallon. Inasmuch as business conditions were such 
that there were many vacant tracks in the freight yards, it 
was possible, and also profitable, to pay demurrages and let 
the tank cars stand in the yards until the gasoline was needed, 
Now, however, this supply of distress gasoline fs so depleted 
that it is predicted that soon it will be all gone and then the 
battle between the independents and the old-line companies 
will enter into a new phase. 

* 

LMOST before I had a chance to read my own stuff in 
A last Friday’s issue of the Automotive Daily News 
the phone rang. I discovered that the column had another 
reader, for the voice started talking about the paragraph 
prescribing a cigar lighter as a method for melting ice on 
the windshield. 

“I’ve something better,” the voice went on. “Got it at 
one of the big service stations. You simply raise the right 
side of your bonnet, stick a piece of wood there to hold it up a 
trifle, and the hot air from the engine keeps the glass entirely 
I have tried it and it works. Try it yourself.” 

* * * 

AVORITE combinations of numbers for license tags and 
telephone numbers is an admitted obsession among 
motorists and in the industry, but it seems to me that the 





. * 


manager of Studebaker’s Detroit branch, which has been 
transferred to 12345 Woodward Ave. That’s near Five-Mile 
Road. To beat Mr. Savage and add a six to the combination, 
one would have to go out to Pontiac or beyond. 
~ 7 *” 
ye prosecuting attorney evidently meant what 
he said the other day when he warned the finance com- 
panies and their representatives that they must walk the 
straight and legal path when they repossess cars. Imme~ 
diately after this three offenders were haled into court and 
either jailed or fined for not taking the steps required by law 
to get the cars back. Penalties handed out were severe, one 
chap being given the alternative of paying a fine of $100 or 
going to jail for thirty days. 
” * . 
ARD times have not affected automobile transportation 
in this city, for the Rapid Transit Commission’s report: 
to the Common Council shows that more motor cars are in 
operation now than ever before in the city’s history. This is 
a reason given for the need of the $100,000,000 pro- 
gram for the widening of the main arteries of the state and 


Just listen to these figures and percentages: Private 


downtown district, as compared with 26.7 in 1928. Street 
cars and buses have dropped from 73.3 to 66.2. Private 
automobiles constitute 93.7 per cent. of all vehicles entering 
the downtown area, as compared with 92.3 in 1928. 

“While automobile registrations in Wayne county have 
increased 18 per cent. since 1928—there being 515,870 today, 
as compared with 437,151 two years ago—the number of 
automobiles crossing the boulevard at nine main intersections 
has increased 27 per cent. since 1928,” the commission finds, 
which causes it to deduce that Detroiters are turning in 
increasing numbers to the private automobile as a means of 
transportation. One-fourth of the industrial workers use 
private motor cars for transportation, it is estimated by 
the commission. 















How Ford Dealer in Linco 


Points Out That Profits Are 
Dependent Upon Amount 


Of Salesmanship 


LINCOLN, Neb., Dec. 16.— The 

“cafeteria idea” of laying in a 
steck of supplies and then waiting | 
for the customers to come in and/| 


buy is a poor one, according to H. 


B. Riley, manager of the retail and 
wholesale accessories and parts de- 
partment of the O’Shea Motor Com- 
pany, Ford dealer at 14th and M 
Streets. 
department, are dependent upon the 
amount of salesmanship brought to 
bear in keeping them moving, Mr. 
Riley believes. 

The O'Shea Company is a com- 
paratively new firm, having gone 
into business in August 1921. With- 
in a few months, however, it took 
the lead in dealer car sales in the 
Omaha Ford factory branch district, 
which includes Sioux City, Ia., as 
well as Omaha and Lincoln, and 
has been a consistent leader in the 
Omaha territory ever since. The 
company sold 900 new cars in 1929 
and will equal that record again in 
1930. In addition to new car sales, 
O'Shea’s has been the largest parts 
dealer for the Omaha factory 
branch for a number of years, 
carrying one of the largest and 
most complete stocks in the Middle 
West. The stock compietely covers 


the Ford T, TT, A and AA models, | 


Fordson and Lincoln. 

Hard and constant work is the 
basic principle upon which sales- 
manship rests, in Mr. Riley's opin- 
jon. As proof of this, his depart- 
ment sold more hot-water heaters 
than any other dealer in Lincoln 
last year, moving fifty-two Tropic- 


Aires in the winter of 1928-1929 be- | 


fore the warm weather came in the 
spring. And, in addition to the 
winter sales, a number of the heat- 
ers were sold during the summer 


season of 1930, and especially during 


the early fall months. At present 
Mr. Riley is pointing for a new rec- 
ord with the same line of heaters 
this winter. The O’Shea Company 
also ranked high among the dealers 
in Kari-Keen trunk sales last year. 
The Tropic-Aire and Kari-Keen 
lines have been the most profitable 
the O’Shea accessory department 
has ever handled. 5 

In making Tropic-Aire sales, in 


competition with cut-price garages | 
and dealers who handle cheaper | 


hot-water heaters, Mr. Riley took 
advantage of all such psychological 
gales aids as displays and advertis- 
ing. To begin with, he installed a 
complete demonstration stand on 
the counter, where it would strike 
the eye of every one entering the 
sales floor and even passers-by on 
the street. This included an elec- 
tric-lamp display manufactured by 
the Scene-in-Action Corporation of 
Chicago, which showed, in color, the 
heat waves from the Tropic-Aire 
circulating through a car. Two of 
the heaters were also displayed on 
the counter, and one of the new 
cars on the show floor was equipped 
with a Tropic-Aire. 

Tropic-Aire folders were inserted 
in monthly statements to customers 
and in the follow-up letters to pur- 
chasers of new cars. Tropic-Aire 


posters were displayed in the show | 
windows and in the service depart- | 


ment. Salesmen in both the used 
and new car departments and the 
men on the service floor were en- 
listed by Mr. Riley in his campaign 
to sell hot water heaters. And last, 
but not least, Mr. Riley talked 
Tropic-Aire to every one he met. 
“The first objection I met from 


prospective Tropic-Aire buyers,” said | 


Mr. Riley, “concerned the price, so 
I made it a point to ‘sell’ the heater 
first and then bring in the price. 
I alse found that customers didn’t 
buy heaters, but that I had to sell 
them heaters. This isn’t so hard, 
however, considering the points of 
merit the heater offers the salesman 
for talking points. 

“One of the first sales points of | 
the Tropic-Aire is that it is a} 
permanent investment. We _ sold} 
the customer on the idea that he| 
cquid transfer the heater to a new | 
car when he traded in his old one, 
and therefore it was less expensive 
than a cheaper heater, which was 
used for only one season, being left 


Profits, even in the parts 
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vertising with excellent results. 


a free winter inspection. 


Good-Will Building 


ENTRE MOTOR SALES CORP. 


Dear Priend: 
Griverts License and applicaticn for registration of 
your Ger, with the hope thet they will be of assiet~ 


ance to you ts securing your license st an early dete 


leoulag plates Gaily, end urging all te seoure treir 


plates early end evold the Lest minute rush, 


hearted oo-rperatior® 





215 SOUTH WASHINGTON AVENUE, 
BERGENFIELD, N J. 








Be are enolcstag appltoation for 






Tre various License Buresus are 






Bon't you give thee your whole 







Tours truly, 


CENTRE MOTOR Salzs Cogr., 







WA 





THE CENTRE MOTOR SALES CORPORATION of Bergenfield, N -J., 
Chevrolet dealer, is using two forms of good-will direct-by-mail ad- 


One, a postal card, was sent out 


early this month inviting Chevrolet owners to bring in their cars for 
Probably the most appreciated stunt was 


the sending out of application cards for driver’s license and car regis- 
tration. This gave car owners an opportunity to fill the cards out at 


their leisure instead of standing in line at the License Bureau 


lon the old car when it was traded|days or a week, Mr. Riley would 


| in. 
| cellent aid in selling the heater. 


heaters before warm weather. After 
warm weather came, we continued 
to sell them, stressing the point 
that they could use them as cooling 
| units, and, in addition, get quicker 
| installation service, although we 
made it a. point to give prompt in- 
| stallation service in the _ winter, 
also. 

“The majority of our heater in- 
stallations were on Fords, but we 
|also attracted and continue to at- 
| tract a number of large cars. We 
'charged $2.50 for installing the 
| heater at first, but later in the sea- 
son we found that we could make a 
good profit by selling the unit in- 
stalled for $27.50. Prompt service 
} and rapid installation, coupled with 


| the inherent excellency of the heat- | 


;er, soon worked up considerable 
| word-of-mouth publicity for our 
| heaters, and now we find that 
| Tropic-Aire owners sell heaters for 
; US. 


Appearance was another ex- | 


| make an appointment with the man 
| who had the say-so over the buying 
}and exert salesmanship necessary to 


“The first year we handled the | ¢]jnch the deal. 
| Tropic-Aire line we sold fifty-two | 


30 LINES OF CARS FOR 
NEWARK, N. J., SHOW 


Newark, N. J., Dec. 16.— The 
twenty-fourth annual Newark auto- 
| mobile show will display thirty lines 
| of American motor cars, represented 
| by more than 150 models. Announce- 
ment of the number and names of 
the American made cars which will 
constitute the 1931 Newark auto- 
mobile show floor display was made 
by Manager Claude E. Holgate, fol- 





| Mr. Riley's selling points for the | 


| heater, boiled down, 
economy because of long iife, 
adatability to year ‘round service, 
|and appearance. As for the buyer 
who was inclined to favor a cheaper 
|heater, the argument was ad- 
vanced by the Tropic-Aire sales- 
man that “you get what you pay 
for.” 

Mr. Riley believes that this winter 
the O’Shea company will average 
| heater installations on 50 per cent. 
| of the new cars it sells. To accom- 
plish this, salesmen and service men 
j|have been interested by offering 
| Substantial prizes to the men who 
,;are responsible for moving the 
greatest volume (from the stand- 
point of price) of accessories, with 
especial emphasis laid upon heaters. 

Occasionally, Mr. Riley tucks. a 
Tropic-Aire unit under his arm and 
g0es Out after the business. By 
planning his visits beforehand, he 


managed to obtain a number of or- | 
{ders for heaters to be used on the 


automobiles of the state law enforce- 
ment department and another large 
order from the state department of 
agriculture. The deal consisted 
mostly of contacting a number of 
the men in these departments who 
used the cars and “selling” them on 
the heater. After they had had time 
to “talk up” Tropic-Aires for a few 





are comfort, 





lowing the annual meeting of the 
space committee of the show, at 
which the locations of the various 
cars in the exposition were determ- 
ined by lot. 

Mr. Holgate also announced that 
exhibition of foreign made cars, 
which had been sough by overseas 
makers, will be impossible. 

“Before the space committee met 
the show was already oversub- 
scribed,” said Mr. Holgate. “In the 
course of the committee’s meeting a 
situation arose by which we had to 
commandeer space which had al- 
ready been assigned to accessory ex- 
hibitors in order to meet unexpected 
motor car display space require- 
ments. Every available square inch 
of motor car display space is allot- 


| ted, and we have had to cut the 





space allowance of American made 
cars. It will be impossible to ac- 
comodate any foreign makes.” 

The cars now assigned space are 
Auburn, Austin, Buick, Cadillac, 
Chevrolet, Chrysler, Cord, De Soto, 
Dodge, Essex, Ford, Franklin, Gra- 
ham, Hudson, Hupmobile, La Salle, 


Lincoln, Marmon, Nash, Oakland, 
Oldsmobile, Packard, Peerless, 
Pierce-Arrow, Plymouth, Pontiac, 
Reo, Studebaker, Stutz, Willys- 
| Knight. 


The show will be conducted in 
the 113th Infantry Armory, Sussex 
Avenue and Jay Street, January 10 
to 17. 


COOK & LYON CO. NAMES 
NEW USED CAR MANAGER 
Portland, Ore., Dec. 16—Frank H. 
Ireland, newly appointed used car 
manager for Cook & Lyon Company, 
Graham-Paige distributor, has been 
in the automobile sales business for 
twenty years. 
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PLAN CHEVROLET ASSEMBLY | Howard Streets, has opened a used 


PLANT AT KNOXVILE, TENN. 


Knoxville, Tenn., Dec. 16—W. D. 
Harwood, local manager of the 
Chevrolet Motor Company, has just 
announced that an assembling and 
of 


service plant doing a business 


approximately $750,000 annually will | 


be opened in this city by the Chev- 
rolet Motor Company within two 
weeks. 
According 
plant will 
commercial 
in this zone, 


to Mr. Harwood, the 
assemble all kinds of 
bodies for distribution 
which includes east 


Tennessee, southwest Virginia, west- | 


ern North Carolina and northern 
Alabama. From six to eight car- 
loads of commercial bodies will be 
assembled weekly, he said. 





MILLER-KNUTH OPENS 
NEW USED CAR STORE 

Omaha, Neb., Dec. 16.—Miller- 
Knuth Chevrolet Company, 18th and 


| car store at 2200 Farnum St., in 
charge of C. O. Glass. The com- 
| pany also operates a used car lot at 
2lst and St. Mary’s Avenue. 


NEW CHEVROLET PLANT 
PLANNED AT DES MOINES 


Ia.. Dec. 16—H. J. 
Klingler, vice-president and sales 
manager of the Chevrolet Motor 
Company, who addressed a gather- 
ing of 400 Iowa auto dealers here, 
|; announced immediate installation 
of a truck body assembly plant at 
| 5th and Murphy Streets. 

| A. A. Murphy, representative of 
the Chevrolet company, is in charge 
| Of arrangements for the opening of 
| the unit, which will employ a staff 
| of twenty-five, but is expected to 
;}expand as business of the zone 
|} makes it necessary. The establish- 
'ment of the truck assembly unit 
|here is in line with the Chevrolet 
policy of providing these facilities 
at its various zone offices 


Des Moines, 


Tree wheeling. 


itself has been 


the “KEY TO HAPPINESS’’ 
for 


Studebaker Dealers 
in 1930 


Unlocking the wingpower of momen- 
tum, Free Wheeling has unleashed with 


it the salespower of 


the greatest motor- 


ing advance since the electric starter. 


Studebaker dealers, 


their numbers 


swelled by more than 300 new members 
of the family since the birthday of Free 


Wheeling, have car 


ried Studebaker 


national registrations up from tenth to 
Fifth place, by the sheer force of their 


enthusiasm... 


and the excellence of the 


merchandise they have to sell! 


Free Wheeling, this Christmas, gives 
new meaning to Studebaker’s famous 


“Keys to Happiness.” 


Free Wheeling 


itself has brought, and continues increas- 
ingly to bring, to Studebaker dealers the 
Happiness of justly-won success. 


In the “toughest” motor market in years, 
the franchise of “America’s Friendliest 
Factory” has grown more desirable than 


ever before. 


Studebaker this year 


extends to all good 


motor car merchants the traditional 
Studebaker Christmas invitation, which 


has heretofore been 


addressed only to 


the buyer of automobiles: 


“Give yourself the Keys to Happiness.” 


THE 


STUDEBAKER CORPORATION 


OF AMERICA 


South Bend, 





Indiana 
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DEALER CAR STOCKS 
AT NEW LOW POINT 


Continued from Page 1 


that mark probably would likely 
represent the bottom for not only 
this year but for several years to 
come. This estimate of a reduc- 
tion of stocks to 300,000 was made 
when dealer holdings amounted to 
around 350,000 in September. 

The extremely healthy condition 
of dealer stocks is clearly reflected 
in the difference in conditions now 
from the beginning of the year. As 
of January 1, 1930, inventories 
amounted to 424,000, as compared 
with 310,000 as of January 1, 1929, 
an increase of 36 per cent. This 
gain in dealer stocks at the be- 
ginning of this year was reversed 
|in the course of eleven months to & 
condition where stocks were 42 per 
cent. below the corresponding date 
of 1929. That is a remarkable 
achievement and leaves no doubt as 
to the ability of the automotive 
industry to adjust itself to adverse 
conditions. 

The decline in dealer stocks did 
not get under way with the begin- 
ning of 1930. On the contrary, 
there was an upswing during Janu- 
ary and February with stocks reach- 
ling a 1930 peak of 494,000 as of 
| March 1. The March decline was 
small, reducing inventories to 488,- 
/000. The first appreciable falling 
off in holdings came in April and on 
May 1 stocks were 460,000. There 
was a sharp decline in May, stocks 
reading 417,000 on June 1 and from 
that time on, with the exception 
of one month, the decline was fast. 

When stocks reached 417,000, as of 


COMING EVENTS | 


DECEMBER 
18—Indianapolis, Ind. Society of Auto- 
motive Engineers Section meeting. 


JANUARY 
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Aggression Vs. Indifference 
NE of the stock jokes in the newspapers shows a 
“snooty” automobile salesman “high-hatting’ a cus- 
tomer. Unhappily, this “joke” has had more than a slight 
basis in fact. In the days when automobile salesmen were 
mere order takers, when the departure of a customer unsold, 
was merely the prelude to the arrival of another who would 
buy regardless of the manners of the salesman, high-hatting 


a customer was a matter of routine. 

With the waning of the order taking period, when cus- 
tomers began asking questions and wanting to know and the 
tide of prospective buyers began to run less steadily, the high- 
hatting salesman altered his manners. As long as human 
nature remains what it is we shall have instances of incivility 
on the part of salesmen. Most of these will be unintentional, 








° - N y 5 i 1 Aut bil 
but the customer will feel them, nevertheless. Actually over-| *'—Shtw. "°™ Nations! Automobiie 
5—New York. Rubber Manufacturers’ 


aggressiveness may be incivility, just as much as indifference. 
In this day of strenuous competition indifference, fortunately 
is rare. To make a living the salesman has got to land a 
certain number of prospects. This effectively disposes of the 
indifferent attitude of mind. 

One of the ablest sales executives in the automobile in- 
dustry told us recently that he believed the impression that 
the salesman was able to “get across” to his prospective cus- 
tomer is the basis of success in selling motor vehicles. “If the 
salesman can make his prospective buyer feel that he actually 
is interested in seeing him supplied with just the transporta- 
tion his particular case needs,” said this sales manager, “the 
rest is easy.” Too aggressive an attitude destroys this impres- 
sion. The customer gets the feeling that the salesman is 
thinking of his commission and of that only. Unconsciously 
there builds up in the customer’s mind the feeling that the 
too aggressive salesman is hostile, in that he is considering 
first and all the time his own interest in the transaction. 

In this country we have become perhaps too much 
enamoured of the “high pressure” salesman type. Our own 
feeling is that over-aggressiveness is almost as bad as indif- 
ference. The wise sales executive will sit on both. But the 
man who is to be the master salesman of tomorrow is the 
one who can get across to his customer the belief in his sin- 
cerity and his honest wish to sell him a product because he, 
the salesman, believes in it and knows that it is the best 
transportation unit to fill the buyer’s particular needs. 


The Oil Men’s Fight 


EADERS who are inclined to dismiss recent stories of 
the railways’ attempt to take the pipe lines away from 
the oil companies, by means of Federal legislation, as of 
purely academic interest to the automotive industry, are far 
off the facts. If this attempt is successful, it will hurt the 
oil companies. It will add to their operation costs and ulti- 
mately increase the retail prices of all petroleum products. 
If, for instance, such divorcement of the pipe lines and 
oil companies were to take place, and added 5 cents per gal- 
lon to the retail price of gasoline, it would tend to decrease 
the use of motor vehicles. Today we drive almost without 
thought of fuel and lubrication costs. Add 20 per cent. to 
these costs and we would think before we used car or truck. 
In the United States, where motoring is almost a uni- 
versal function, it is vitally important to keep the cost of 


Association convention. 
6—New York. National Automobile 
Chamber of Commerce annual show 
banquet at Hotel Commodore. 
5—New York City. National Automo- 
bile Dealers’ Association convention. 
7-10—East Orange, N. J. Automobile Show 
of the Oranges and Maplewood. 
8—New York City. Society of Automo. 
tive Engineers’ annual dinner. 
10-16—St. Louis, Mo, National Roadbuild- 
ers’ show and convention. 
10-17—Buffalo, N. ¥. Automobile Show. 
10-17—Milwaukee, Wis. Automobile Show. 
10-17—Philadelphia. Automobile Trade As- 
sociation annual show. 
10-17—Newark, N. J. Automobile Show. 
11-17—Cincinnati, O. Automobile Show. 
| 18-17—Evansville, Ind. Automobile Show. 
17-24—Boston, Automobile Show. 
17-24—Detroit, Mich. Annual Show, 


vention Hall. 
17-24—Hartford, Conn. Automobile Show. 
National Motor 


. at state armory. 
17-24—Montreal, Can. 

Show of Eastern Canada at Stadium. 
17-24—Baltimore, Md. Automobile Show. 
17-24—Pittsburgh, Pa. Automobile Show. 
i National Wheel and Rim 

Association convention at Edge- 

water Beach Hotel. 
19-23—Detroit, Mich. Society of Automo- 

tive Engineers’ annual meeting. 
19-24—Omaha, Neb. Automobile Show. 
19-24—Elmira, N. Y¥Y. Automobile Show at 

Armory. 
19-24—Louisville, Ky. 
19-24—Rochester, N. 
24-31—Chicago, Ill, 

Show. 
24-31—Altoona, Pa. 

Jaffa Shrine Mosque. 
24-31—Cleveland. Automobile Show. 
24-31—Washington, D. C. Automobile 

Show. j 
24-Feb. 1—Los Angeles. 
£6-27—Chicago. National 

Dealers’ Association conventicn. 
26-31—Springfield. Mass. Automobile Show. 
26-31—Syracuse, N. ¥. Automobile Show 

at Armory. 
26-31—Portland, Maine. 

at Exposition Building. - 
31-Feb. 7—San Francisco. Automobile Show. 


FEBRUARY 


31—Feb. 7—St. Paul, Minn. North- 
west Automobile Show, jointly spon- 
sored by St. Paul and Minneapolis at 
the Minnesota State Fair Grounds. 
2- j—Scranton, Pa. Automol.ie Show. 
2- 7—St. Louls. Automobile Show. 
3—Minneapolis. Auto Trade Associa- 
tion convention. 
7-14—Los Angeles. Automobile Salon. 
7-14—Kansas City. Automobile Show. 
9-14—St. Petersburg, Fla. Automobile 
Show at Winter Garden 
9-14—Denver, Colo, Automobile Show. 
11-13—Chicago, Ill. American Society of 
Mechanical Engineers’ fuel meet- 


Con- 


Automobile Show. 
Y. Automobile Show. 
National Automobile 


Automobile Show at 





Automobile Show. 
Automobile 


Automobile Show 


Jan. 


ing. 

14-19—Indianapolis. Automobile Show at 
State Fairground. 

14-21—Omaha, Neb. Automobile Show. 

16-20—San Francisco. Society for Steel 
Treating National Western Metal 
and Machinery Exposition. 

21-28—San Francisco. Automobile Salon. 

21-28—Quebec, Canada. Automobile Show. 

22-March 1.—Los Angeles. Pacific Coast 
Transportation. Exposition at 
Shreve Civic Auditorium. 





driving at the lowest possible figure. Manufacturers year |23-2s—Des Moines, Ia. Autoniobile Show 
after year have striven to give the public better vehicles at a| og-marth (seule. Wash. Automobile 
constantly lower first cost. If circumstances add to the cost | 95 ya:cn°2-Camden, 'N. J. Automobile 
of operating those vehicles, a sales resistance is set up, which Show. 

will exert an effect on the business of manufacturer and! ¢ 15 Geneva. sarmeriand. Eighth Swiss 


International Automobile Show. 
7-14—Brooklyn, N. Y. Automobile Show. 
A 


MAY 
4- 9—Charlotte, N. C. Good Roads Con- 


vention. 
9-Aug. 9—Berlin, Germany. International 


Garage Exposition. 


retailer alike. 

The automotive industry is vitally concerned to its last 
man in the defeat of the present railway campaign to relieve 
the oil companies of their pipe lines. 
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June 1, they were 23 per cent. be- 
low the corresponding date of 1929. 
On July 1 stocks were 389,000, as 
compared with 544,000 on July 1, 
1929,-a decline of 29 per cent. By 
August 1, the dealer holdings had 
been reduced to 343,000, as against 
497,000 on the corresponding date 
of 1929, a decline of 31 per cent. 
During August, with some new 
models going on the market, there 


was a slight upturn in stocks, the | 


inventories as of September 1 
amounting to 360,000, as against 
532,000 on September 1, 1929, a de- 
cline ef 32 per cent. ' 

The down trend was resumed dur- 
ing September and on October 1 
stocks were 335,000, 
with 550,000 on October 1, 1929, a 
decline of 39 per cent. On Novem- 
ber 1 the total was 305,000, as 
against 563,000 on November 1, 1929, 
a drop of 36 per cent. 

The basis for estimating dealer 
stocks in the United States was 
furnished by the United States 
Treasury Department in 1928, when 
it announced that as of May 29 in 
that year stocks of cars in the hands 
of dealers amounted to 303,652. The 
estimate has been carried down each 
month from that date by subtract- 


ing United States exports, includ- | 


ing foreign assemblies, and retail 
sales in the United States from the 
production of passenger cars. This 
gives the number of cars added to 


or taken away from dealer stocks | 


during the month. 

Here is a record of dealer stocks 
for the various months of 1930, as 
compared with the corresponding 


as compared | 
for last year: 











sales, figures on which dealer stock 
estimates are based: 





U.S. Regis- 
Production. trations. Exports. 
| January ... 236,145 180,094 23,653 
February ., 296,461 211,645 33,336 
March .... 335,720 298,824 32,892 
April ..... 374,913 357,064 32,416 
May ...... 362,522 345,041 25,925 
June ...... 289,245 260,942 19,165 
July ...... 222,459 254,097 15,323 
August .... 187,037 203,737 15,650 
September. 175,311 175,286 13,659 
October ... 112,209 150,219 *12,500 
November., *94,900 *105,000 *10,000 
Totals ..2,686,922 2,541,948 235.019 
*Estimated. 


Here are the corresponding figures 





U.S. Regis- 

Production. trations. Exports. 

January ... 345,545 219,844 33,639 
February ,. 404,063 235,337 40,810 
|March ..... 511,577 378,346 61,131 
| April ..... 535,878 481,896 61,683 
| May ....... 514,863 454,153 41,592 
June ....... 451,371 386,537 45,081 
July ...... 424,944 432,695 39,380 
August ... 440,780 376,933 29,025 
September. 429,729 304,222 28,947 
October ... 318,462 288,829 28,962 
November.. 167,846 183,633 20,839 
Totals ..4,545,058 3,741,825 431,595 





NTONIO DEALERS 

TO SELL LICENSE PLATES 
San Antonio, Tex., Dec: 16.— 

Bexar county motorists will not ex- 

perience the long waits of previous 

years tn procuring their new license 

plates, since an arrangement has 


SAN A 


months of last year, the figures | been reached between the incoming 
being for the first day of each/ tax collector and the automobile 


month: 
- 1930 1929 

JARUATY ccccvss - 424,000 

February ....... 450,000 340,000 
(ere 494,000 425,000 
PME Kt. aveees - 488,000 

BE eine eiaexs - 461,000 500,000 
WD seeketseace 417,000 538,000 
Me ctnednueas . 389,000 

MUNG 5c acices - 343,000 
September --- 360,000 

CRG vcccess 335,000 

November ...... 305,000 

December ...... 300,000 


Following are the production of | tary-treasurer. 
passenger cars in the United States | Messrs. 


in 1930, as against the domestic and comprise the board of directors. 


ed 


wf 


Standard Model 
Tropic-Aire 
Built for installation under 
instrument board—in three 
sizes—the Senior for large 
cars, the Junior for medium 

_ sized cars, the Ford for 

“Ford Model “A” ears. 
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dealers here, whereby these dealers 
will be appointed deputy tax col- 


310,000 | lectors and authorized to sell auto» 


motive license plates. 


460,000 A. T. A. OF ROCKFORD 


ELECTS LUHMAN HEAD 
Rockford, Ill, Dec. 16—T. Burton 


544,000/ Luhman was elected president of 
497,000 | the Rockford Automobile Trade Ass 
532,000 | sociation at the annual meeting thig 
550,000 week. ‘ 
563,000 | William J. Downey was elected vice< 


He succeeds A. C. Pricé, 


524,000 | president and R. N. Tenney secre= 


The officers, with 
Price and Fred Carlson, 






10 Water Automobile Heater 


' Tropic-Aire advertis« 


ing in national publis 
cations has established 
universal recognition 
of Tropic-Aire leaders 
ship. 


Prepare to ‘supply publig¢ 
demand and you will mak 
money. This is the season 
to cash in, Push Tropic= 
Aire now. 


TROPIC-AIRE, Inc. 
122 Eleventh Ave., N. E. 
Minneapolis, Minnesota 


In Canada: 

14 Breadalbane Street, Toronto 
52 Adelaide Street, Winnipeg 
Pat. Nos. 1581761, 1666491, RE17131, 
Others pending. 





The New Rear 
Compartment Heater 
Installed back of front seat or in front 

of rear seat—a perfect heating pl 
for Town Car, Limousine, Taxicabé; 
the larger Coaches or Sedans. I 


pendent or operates in unison 
ront heater. P| 
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The following letter from a subscriber to Automotive Daily News sets | 


ee eee ave DAILY REWe pidiesintcininshcate DECEMBER 17, 1930 


forth clearly and concisely a very real problem which confronts many 
utomobile merchants throughout the country. Automotive Daily News 
eels confident that among its many readers there are merchants who 
ve faced and successfully solved problems similar to that with which 
is reader is confronted. Opinions and suggestions from such readers 


} 


re sincerely solicited.—Editor’s note. 





BS inte a subscriber to your newspaper, I was very much 


interested in the article that appeared on Page 9, De- 


tember 9 issue, entitled “Turn 
Profit.” 


In order to receive the informa- 
jon I seek it is necessary for me to 
‘ll you in brief about myself. For 

‘the past ten years I have been 
identified in the automobile industry 
{8 the capacity of used car manager. 
During this period of ttme I have | 
appraised, accepted, conditioned and | 
Sold in the neighborhood of better | 
t 1an 25,000 used cars. The greatest 


pert of the above-mentioned time | 
was spent with one corporation rec- | | 
Ognized as one of the largest man | 

acturers of motor cars, and my | 
association was in a locality where | 
& minimum of 5,000 new cars per 
Year were sold. This necessitated 
taking, in the past ten years, an| 
verage of about 1% used cars to) 
pach new car delivery. This has | 
steadily increased to where today | 

e find our trades calling for about | 
ye cars for each new car delivery. | 

Ideal conditions from a new car 
standpoint are visualized in a small 

sed car inventory both in tatene | 
@hd cents gross—average—coupled | 

ith a low number of units. How- 
éver, this is only a visualization, be- | 
¢ause quantity production or sales 
necessitate increased used car in- 
ventory. The easiest thing a dealer 
pr distributor can do is to*®slow 

own on new car production and 
amnizete on used car production. 

owever, when this is done the 

aler or distributor with an over- 

ead fixed, necessitating a certain 
Amount of profit to reimburse this | 
xXpenditure, sacrifices this potential | 

rofit by slowing down the new car 
gles buying. A new car manager 
in the full sense of the word does 
not buy his used cars with a thought 
in mind of a profit when accepting 
them as part payment on a new car 
ransaction. Hence he cannot make 
hi fixed overhead, by his used car 
activity sustaining or slowing down 
his new car production. 

We recognize fundamentally that 
the successful new car merchant, in 
order to expedite the sales of his 
used cars, must adhere to the fun- 
damental principles of used car mer- 

handising; namely, (1) the car 

ust look right, (2) the car must 
Fun right, (3) the car must be 
priced right. 

In the era of reduction on the 
prices of new cars, so that six or 
eight cylinder transportation is avail- 
able for $1,000 or less, what must 
we offer John Public, the used-car 
buyer, to compete with his low 
priced bracket of new cars? 

You advocate in your article Blue 
Book appraisal, deducting therefrom 
the cost of conditioning, salesman’s 
¢ommission, and overhead, in order 
to establish a starting price at least 
in the eventual controversy over the 
used car. I have before me the Red 
Book, which is comparable to the 
Blue Book, and I cite as an illus- 
tration a few of the cars which are 
in our price class, with the thought 
in mind of establishing a starting 
price with the prospect. 

Assuming the following cars had 
been driven 15,000 miles, which you 
will admit is small mileage. My ex- | 
perience tells me that this type of | 
merchandise, in order to be put in| 
condition for resale, must have at | 
least a carbon and valve job, tuning | 
of the motor, washing of the motor, | 
greasing of the car, cleaning of the | 
upholstery, fenders possibly straight- | 
ened and refinished, and new rub- | 
ber. This in itself would be ap-| 
proximately an additional cost of, | 
let us say, $109. 


4.We are now confronting a pros- ' 
aTeh, 


your Used Car Problems into 


pect who owns one of the following 


cars, contemplating a trade for our 
merchandise: 








tioned, which is in conformity with 
your suggestion without insulting the 
intelligence of the owner of said 
vehicle? True, the above cars are 
in their fourth car year. A rich man 
who can afford to buy the above 
mentioned merchandise can afford 
to buy new cars and does not hesi- 
tate in paying the original price. 
In this particular bracket of cars 
we cater primarily to the individual 
whose dignity is quickly hurt unless 
we flatter his original judgment in 
his expenditure for the car he 
bought, and you readily appreciate 
where we stand with him when we 


—Prices— 
Factory Appraisal Repairs Starting 
1928 five-passenger sedan.......$4,800 $1,080 $100 $980 
1928 five-passenger sedan....... 3,200 617 100 517 
1928 five-passenger sedan....... 3,750 721 100 621 
| 1928 five-passenger sedan....... 2,750 514 100 414 
1928 five-passenger sedan...... . 2,790 616 100 516 


Now, I am in quest for informa- | discount to such a marked degree 


tion, hence, the lengthy communi- 
cation to you. Can you visualize, 
as salesman, or as a Sales manager, 
primarily offering any such ridicu- 
'lous starting price as above men- 








the resale valuation of his mer- 
chandise. A correction of this evil 
possibly would be an intelligent re- 


(Continued on Page 7) 





What Are Your Suggestions’ Dealer Activities 
For the Solution of This 


Used Car Problem? 





DUBUQUE HUDSON DEALER 
LEASES NEW QUARTERS 
Dubuque, Ia., Dec. 16—The Con- 
lan Hudson-Essex Company has 
leased new quarters at 650 Iowa 
St. for its used sales and service 
departments, which heretofore have 
been featured in a _ semi-outdoor 
sales pavilion. 


DE COZEN OPENS RETAIL 
SALESROOM AT E., ORANGE | 
Newark, N. J., Dec. 16—Alfred De | 
Cozen, 
pany, Chrysler distributor, 
retail sales and display room at| 
Central Avenue and_ Princeton | 
Street, East Orange, succeeding the 
C. E. Fairbanks Company, Inc. The 


vision of the general sales manager, 
Albert De Cozen, and Newark 
retail Chrysler salesmen will be as- 


MacDonald, assistant service man- 
ager of the De Cozen Motor Com- 
pany, has been placed in charge of 
the service department. 


ZIMMERMAN BROTHERS 


Mount Sterling, Ill., Dec. 16.—Zim- | 
merman Brothers’ Willys-Overland 





sales and service garage is being | 


| moved to the Mart Howell Build- 
| ing on Capitol Avenue. 





president and general man- | 
ager of the De Cozen Motor Com- | 
has an-| 
nounced the opening of a direct | 


showroom will be under the super- | 


signed to duty in East Orange. Fred 


MOVE AT MT. STERLING | 


a 


, FRANK T. CHAPMAN, INC., 
TO SELL STUDEBAKERS 
| Philadelphia, Dec, 16.—Franklin 
T. Chapman, for years well known 
in the automotive industry, has 
| just taken on the dealership of 
|} Studebaker cars for the German- 
/town section. The new firm will 
|} be known as Franklin T. Chapman, 
| Inc., with sales and service building 
lat 5521 Wayne Ave. 
; NEW HUDSON DEALER 
AT EAST LIVERPOOL, O. 
East Liverpool, O., Dec. 16.—Fred 
H. Shuss is new Hudson-Essex dealer 
in this area. The new company will 
be known as the Liverpool Hudson- 
| Essex Company, and the salesroom 
| and garage will be located in the 
| Windland Building, 


|EUSTIS HUDSON ESSEX 
ANNOUNCES NAME CHANGE 
Eustis, Fla., Dec. 16.—Eustis Hud- 
son-Essex, Inc., has changed its 
name to the Central Florida Motor 

| Sales, Inc., it is announced. 


| BERRY MOTOR co. PLANS 
NEW SERVICE BUILDING 
San Francisco, Cal., Dec. 16 
(UTPS).—Berry Motor Company, 


733 Douglass St., here, will build a 
$25,000 one- story reinforced con- 
| crete automobile sales and service 
| building at 7th Avenue and Irving 
Street. 








It’s TRU-LAY (truly) SIMPLE 


Economy of cost— 


adapted by 


merican-made automobiles. 





TRO: sap 


\ a BRAKE 


economy of instal- 
lation and freedom from service ... 
these are the first three requisites of 
any automotive appliance. 

Tru-Lay Brake Controls have been 


The well known 


AMERICAN 


3-111 General 


New York Central 


Se eT. ssi SSS 


efficiency 
from any kind of trouble as demon- 
strated on hundreds of thousands of 
cars deserves full recognition and 


An Associate Company of the American Chain Co., 


and_ absolute 


Ends “Cold-flowed” 


“Tru-Loc Fitting” 
anchor the strand to the end fittings. 
cold-flows the metal of the fitting into the spirally- 
shaped interstices of the strand—making the fitting 
virtually part of the strand itself. 
or human element enters into the factor of safety. 


method is used to 
This process 


No solder, zinc, heat 


Inc. 


Inc. 


CABLE COMPANY, 


Motors Bldg., Detroit, Michigan 


Executive Offices: 


Bidg., 230 Park Ave., New York, N. Y. 


r 
Pe 


freedom 


consideration by every manufac- 
two large production turer of passenger cars, trucks and 
Their buses. 
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NE- ee East Appliance Corp. Roches- | *Cigar lighters in many cases are optional *Various other lacquers used. Bif—Biflex Corp., Waukegan, 1). Mon—Mopnroe Auto Equip. Mfg.-Ceo., Mon- 

ter, N. equipment, and are not standard on all tAlso Gli. Buck—See Cen. roe, Mich. 
Bha— Shales Lock Co., Milwaukee, Wis. models; the names of lighters shown in- Cen—Central Brass & Fixture Co., Spring- Wahl—Wah! Co., Chicago, 1). 
Yal—Yale & Towne Mfg. Co. Stamford,| dicate the makes supplied to various car STOP AND PARKING LIGHTS field, O. Also makers of Buckeye bumpers, Wat—John Warren Watson Co., Philadek 

Conn makers, Cor—Corcoran Lamp Co. CG—CG Spring & Bumper Co., Detro phia. 








Dealer Seeks Solution 
To Vexing Used Car 


Sales P 


(Continued from Page 5) 


vision of whatever books carry this 

ridiculous figure for use by a sales 

organization which in the majority 
of cases, doesn’t know how to use it. 

The Red Book and the Blue Book 
should be changed from a United 
States appraisal value, as above list- 
€d to an intelligent fixed amount. 

My reason for this suggestion is | 
that John Public, who buys trans- 
portation, used, are more or less} 
motor-wise today. I do not believe | 
I exaggerate when I say six out of | 
ten used car buyers are familiar 
with Blue and Red Book valuations 
as set up by some man behind a} 
desk. He quotes these vaulations | 
promiscuously and uses them in| 
bargaining in his contemplated pur- 
chase. If we cannot insult the orig- 
inal owner of the above mentioned 
bracket by quoting these starting 
prices, why publish them? I am sat- | 
isfied that very few, if any, dealers 
in the United States can purchase 
the above-mentioned cars at any- 
where near the book values. How- 
ever, I may be in error. 

Now let us go to the selling of 
wsed cars. Accepting as a fact the 
following, what else have your read- 
ers to recommend? 

Used cars in stock to be adver- 
tisxed periodically at an attractive 
price by an organization whose rep- 
wtation for honest merchandise has 
been established; by a concerted in- 
telligent distribution of handbills; 
by personal letters both hy salesmen 
and manager; by fifteen personal 
calls per day by salesmen; by no 
smoking on the floor; salesmen who 
give an honest bumper to bumper 
presentation; an open invitation to 
each prospect to enter our condi- 
tioning plant and inspect our mer- 
chandise through processes of re- 
conditioning; well lighted, clean 
used car showroom; prices on cars 
plainly written and marked at hon- 
est prices. (NOTE:—Values deter- 
mined by a close check-up of used 
car prices in competitive showreoms 
made weekly to establish our own 
values.) Salesmen who are truth- 
ful, persuasive, enthusiastic; a gen- 
erous free trial exchange policy; 
close supervision of daily salesmen’s 
activities; an introduction of every 
legical prospect to the manager; 
motors washed and painted after 
conditioning; tires glycerined after 
replacement, cars refinished; when 
mecessary interiors washed and 
cleaned; rugs, fenders, etc., in per- 
fect condition. 

I ask you through your readers 
what else is necessary to move the 
percentage of used cars required to 
de a million dollars’ worth of new 
car business a year without penaliz- 
ing new car sales, the penalty of 
same being less profit. If cars re- 
main in your inver.tory over 90 days 
and you have watched them daily, 
and reduced them periodically, and 
the cars are priced right, look and 
run right, and they are cailed to the 
salesmen’s attention daily, and your 
reduction on the prices is such that 
the prices become ridiculous, and 
they still remain in your inventory, 
what would you do? 

What would you do if you were in 
@ cOmmunity where you could se}) 
$1,000,000 worth of new cars per 
year, allowing for the exchange cars 
not blue book values but values 
which actually your own inte)li- 
gence through experience predicts, 
and yet the community in which 
you could sel] the $1,000,000 worth 
of new cars had the greatest per- 
centage of its population as factory 
workers, who have not been on full 
time, if employed at all, and who 
could not purchase above a $200 or 
$300 or $400 used car, if they could 
purchase at all, and it were neces- 
sary for you to do $1,000,000 worth 
of business to pay your expenditure 
yearly and show a profit which you 
were entitled to on this volume of 
business—what would you do? 

I am sure many dealers and dis- 
tributors read your articles on used 
car problems, but it is like our pres- 
ent mental depression situation 
which has gripped the minds of our 
country’s most prominent § men. 


| 
} 


| 




































































Used cars are the neck of the new 
car business bottle and must 
kept open. 

Summarizing the above, ] repeat 


be 
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. eo en ciose : ie inventor or RUBBER STATISTICS F 
a ese lose ae entoryfor| NOVEMBER ANNOUNCES 


on a five day a week basis. It is 
New York, ‘Dec. 16.—Crude rubber 
(Continued from Page 1) 














understood that about twenty-five 
| units per day are coming off the | statistics released by the Rubber 
| production line. | Manufacturers Association today for 


| the month of November are as fol- 


TOMMY BURNS FORMS 
DODGE DISTRIBUTORSHIP | 
Tacoma, Wash., Dec. 16.—Tommy | 
Burns, for several years engaged in 


ws 
Crude rubber consumption in the 

| United States, 23,479 long tons. 
Crude rubber imports, 31,765 long 


roblem 


of about 4,000 vehicle units per day, 
but it is understood that there will 
be a shut-down sometime before the | 
Buick has closed 














end of the year. the automobile business in South 
‘ down for inventory, this factory | oie eee zn | tons. 
|—What would you do if you were| having been in nt iy production | ao om a ea eet Crude rubber on hand in transit 
me, with an accepted knowledge of| since its new model announcement. og eae a pore fen’ te | Cveriand, 189,085 long tons. 
the industry, enlightened continu-| LaFrance-Republic and Gotfriedson | wij) pe located at 728 Broadway, and Ss —e es NS ee 
ously (without being egotistical),| tuck companies have closed a in- | is the successor to A, H. McConnell, | © — 
and you could be getting $1,000,000] po"some ‘manefacturers against in- | #20 nas gone to Seattle, where he | pIERPONT MOTOR CO. 
worth, of new car business in a} creased production by others, there | a a anaes Wassindion aaal NAMES N. H. HOWETT 
community of 200,000, and — has been a gain in the Detroit dis-| alaska. Pittsburgh, Pa., Dec. 16—M. H 
majority of trades consisted of the| trict in the past week or so. . ' Howett has been named advertising, 
aforementioned bracket and this | | REGISTRATION RECEIPTS |} promotion and sales manager for 
bracket had to be sold, but was not South Bend, Ind., Dec. 16—The | GAIN IN NEW JERSEY | the Pierpont Motor Company, local 
|good enough for the average rich | studebaker Corporation has been Trenton, N. J., Dec. 16.—Figures | Hudson and Essex distributor. 
man who could afford to maintain, | ciosed for inventory for about two|Teleased today by Motor Vehicle | 
operate and pay for, and too g00d | weeks, but is expected to get into | Commissioner Harold G. Hoffman! MARTIN EXLER JOINS 
|or too expensive for the poor man; | production again today. | reflect that the period of depres- | KENSINGTON COMPANY 
when the majority of your commu- |" auburn. Ind. Dec. 16—The Au- | Sion has not affected the receipts Buffalo, Dec. 16—Martin Exler 
nity are factory employees on part burn Automobile Company, which | in his department. The 1931 plates | former president of the Exler Baker 
time or unemployed? If you were|__ P | were placed on sale November 15,| Motor Corporation, has been ap- 
| satisfied that your entire set-up was ;}and up to the close of business,} pointed sales and service manager 
recognized as one of the finest in | product, but haven't been able, un- | December 11, the receipts have ex-|for the Kensington Hudson-Essex 
the community, that the sales or-| der any circumstances, to liquidate | ceeded by $333,479.27 the income | Motor Company, which has just 
| ganization was conscientious, intel- | your high-priced inventory, what| from thg registrations during the | moved into new quarters at 2917 
| compara le period of 1929. | Bailey Ave. 


ligent, enthusiastic and knew their! would you do? 





Think what that means— in terms of safety of vehicle and load, in terms of 
fatigue eliminated and higher driver efficiency, in terms of positive control 
that permits faster schedules. 

The B-K Vacuum Brake Booster deals directly with these very consider- 
ations. On a B-K equipped truck or bus, your driver can, with one third the 
normal leg effort, create double the normal braking power. 

The results are unmistakably written as lower costs— and bigger profits; 
in the records of a rapidly growing list of enthusiastic B-K users. 

This simple compact unit utilizes the vacuum from the intake manifold as 
braking power. It changes ‘‘pedal pressure’”’ to mere ‘‘pedal depression.”’ 

B-K Vacuum Brake Boosters are standard on many leading 
trucks and buses. They may be installed on all makes of truck, 
bus, trailer, car; without change of original brakes. , 

Our distributor franchise may be open in your territory. It’s 
a real money maker. 


BRAGG -KLIESRATH CORPORATION 
Queens Boulevard & Harold Ave. - LONG ISLAND CITY, N. Y. 
(Division of Bendix Aviation Corporation) 
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MERCHANDISING 
ACCESSORIES 
EQUIPMENT 


Industrial Activities in.N. ¥. 
And Pennsylvania Gaining 


,of the current year as more than 
33 per cent. greater than in the 
corresponding period of 1929. New 
business booked within the past four 
weeks has exceeded $400,000 in value, 
although delivery on some of these 
orders is not scheduled until the lat- 
ter part of the first quarter. 

Taken as a whole, the outlook for 
the coming year in this district, 
presents a much brighter aspect 
than was the case at the close of 
1929. Most of the metal working 
plants, while feeling the devression 








AMESTOWN, N. Y., Dec. 16.—In- 
dustrial activity in southwestern 
New York and northwestern Penn- 
sylvania continues this month on 
the upward trend noticeable since 
October 1, with many concerns 
working overtime and others on 
schedules approaching capacity. 
This is especially true with such 
firms as are engaged in production 
of products sold through jobbers. 
The Two-Way Shock Absorber 





M. E. A. Campaign 
To Be Continued 
At National Shows 


mobile shows in New 
Chicago are planning to tie-in their 
sales efforts with the “Care Will 
Save Your Car” campaign, 
the M.E. A. will continue to promote 
most vigorously throughout 1931. 
The newly appointed sales de- 
velopment committee, of which W. 
S. Isherwood, AC Spark Plug 
Company, is the chairman, will 





Company, Harrison Street, James- 
town, has completed installation of 
a considerable amount of new ma- 
chinery and equipment in its plant 
addition, and is preparing for a 
business volume of satisfactory pro- 
portions during the first quarter of 
the coming year. Production sched- 
ules have been on a close-to-capac- 
ity basis for several months, but, 
with the added facilities, it is ex-| 
pected to virtually double output in | 
1931. 
The Warren Gear Products Cor- 
oration, Warren, Pa., is busy in all , : ; 
Soonamenis on a recent uauek troduction of bills into the 1931 
for $250,000 worth of gear products, | Legislature, which meets here next 
and expect to maintain full-pro- |} month for the protection of motor- 
pope a = — turn of | ists in the purchase of gasoline and 
e year, when the automotive man-|., _ 
ufacturers get into production of | oil — planned at the annual con- 
new models on a quantity basis. | vention of the Indiana Petroleum 
At the plant of the Crescent Tool | Associaticn held here. 
Company, Jamestown, manufacturer; ax Wickersham, executive sec- 
|retary of the association, charged 


of wrenches, pliers and small tools, 
working sheets have been resumed ; 
on a normal five-day-week basis, | that motorists annually are “gypped 
with a complete personnel of em-/| out of thousands of dollars by un- 
ployees. This concern for several| scrupulous gas_ station operators 
months earlier in the year was op-| who empty a bottle of colored ink 
erating on curtailed schedules of | into a tank of gasoline and then 
three and four days a week. The| charge 3 cents a gallon extra be- 
J. P. Danielson Company, James-| cause of alleged anti-knock quali- 
town, maker of wrenches and tools, | ties.” 
is also in production on improved| Another bill proposed by Mr. 
schedules of output. | Wickersham would change the state 
The National-Erie Foundry Com-/|oil inspection law which permits 
pany, Erie, Pa., has completed in-| fees for oil inspection to be paid 
stallation of a new five-ton electric | by bulk oil and gas companies di- 
furnace at its plant in that city and rectly to the inspector and not to 
is maintaining output at close to ca-| the state. One measure would pro- 
pacity this month, with all indica- | vide for a portable laboratory, which 
tions of wide improvement in busi-| will travel about the state and take 


to a certain extent, have been able 
to retain the major portion of their 
| employees during the past year, al- 
though many of them were forced 
to reduce working schedules early 
in the summer. 


‘PETROLEUM GROUP SEEKS 
TO STOP BOOTLEGGING 
OF GASOLINE AND OIL 


Indianapolis, Ind., Dec. 16.—In- 








ness during the first half of 1931. {samples of the various types of 
The Dahlstrom Metallic Door] gasoline sold. If a gas station is 
Company. Jamestown, reports a!found to be selling bogus anti- 


g00d volume of incoming automo- 
tive interior trim business. The firm 
is at work on a sizable contract from 
the Pierce-Arrow Motor Car Com- 
pany. 

The Jamestown Metal Desk Com- | 
pany, Inc., which manufactures in- | 
terior metal trim for several motor | 
car makers, reports total volume of | elected 
business during the first ten months tion. 


| knock fuel, the state must padlock 
; the station and assess a heavy fine, 
according to the proposal. 

One measure is designed to stop 
|bootlegging of gasoline and _ will| 
give inspectors authority to bring | 
action against any such violators. 

Herbert Davis of Sullivan was re- | 
president of the associa- 
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AMERICA’S FIRS1 
TRULY CONTINENTAL HOTE!I 


THE 


ST. MORITZ 


ON THE PARK 
50 Central Park South 
New York City 


Old world hospitality in the 
spirit of the new world; old 
world service with the newest 
of the new world’s comforts. 
A cuisine that is the essence 
of Europe’s finest, under the 
inspired direction of 






“ 
a 






we 











of Paris, London and the Rivieria. | 
Rooms single or en suite, facing 
Cental Park and but a moment 
from the city’s amusement and 


annual Christmas frolic of the 
motive Service Association w 


meet at the Hotel Stevens in Chi- 
cago on December 18 and 19 to 
perfect plans for the 1931 program. 
Special attention will be given to 
organizing jobber members of the 
association for an intensive 
country-wide drive to be conducted 
throughout the month of February 
to identify dealers with the cam- 
paign. 

The special “Care Will Save Your 
Car” exhibit attracted much atten- 
tion at the recent joint trade show 
of the M. E. A. and'N. S. P. A. in 
Cleveland and did much to inspire 
members in their decision to con- 
tinue the preventive maintenance 
program on an aggressive basis in 
1931. 

This exhibit showed the entire 
1930 national and trade paper cam- 
paign, including samples of the 
hundreds of pages of tie-in adver- 
tising of manufacturers and job- 
bers. It was-supplemented by pub- 
lished statements from manufac- 


turers, jobbers and dealers who had | 


traced direct business benefits from 
the co-operative program. 


C. C. ROSENBERG HEADS 
NEBRASKA OIL GROUP 


Omaha, Neb., Dec. 
Rosenberg of Lexington, 


elected president of the Nebraska | 


Independent Oil Men's Association 
at the close of the tenth annual 
convention here. He succeeds S. A. 
Fassum, Tekamah, Neb., who had 
been president for three years. 
Other new officers include O. J. 
Shaw, Lincoln, first vice-president; 
R. A. Ogier, North Platte, second 
vice-president; S. A. Fassum and 
J. H. McCullough of 


was re-elected secretary-treasurer. 
The association passed a resolution 
opposing the proposed 1-cent in- 
crease in the state gasoline tax. 
Members unanimously decided to 
incorporate the association, with the 


employment of a field representa- | 
| passed the tests. 


tive. 


TO MAKE ANTIFREEZE 

Indianapolis, Ind., Dec, 16.—Or- 
ganization of the Automotive Sol- 
vents, Inc., engaged in the manu- 
facture and distribution of petrol- 
eum products and radiator anti- 
freeze liquids is announced here, 
with offices at 225 Wimmer Build- 
ing. T. Harvie Barnard is president 
of the concern, which has retained 
Commercial Laboratories, Inc., as 
research and development engineers. 
Other officers include Dr. Harry E. 
Barnard, vice-president; Edgar J. 
Renoe, secretary, and H. L. Ratch- 
ford, sales manager and second vice- 
president. 


E. F. McCARTHY DIES 

Buffalo, Dec. 16.—Edmond F. Mc- 
Carthy, 58 years of age, secretary of 
the wholesale accessory house of 
Beals, McCarthy & Rogers, died 
suddenly on December 13. Mr. Mc- 
Carthy was a former major general 
in the New York National Guard, 
also former president of the Buf- 
falo Club. His widow and two sons 
survive. 


PLAN CHRISTMAS FROLIC 
Philadelphia, Dec. 16.—The ninth 


—_ 
i 


be 


Hastings, | 
directors. C. M. Sutherland, Lincoln, 







—— thts ee 


bu 


Personal Direction of 


held at the quarters of the Phila- 
delphia Automobile Trade Associa- 
| tion, 715 North Broad St., on Mon- 
day night, December 22. 


siness sectors. 


S. GReEGoRY TAYLOR 





events of the industry. 


WHOLESALE 


New York, Dec. 16.—Members of | 
the Motor and Equipment Associa- | 
tion exhibiting at the national auto- | 
York and| 


which | 


16.—C, C.| 1 
Neb., was | 4nd at a time of the year when the 


| 


Editor’ 

ee 
UCH has been said of the need 

of special testing equipment 
for brakes and headlights. Such 
tests may be made in regular ga- 
rages or service stations or in spe- 
cial testing stations, the latter being 
economically possible only where a 
sufficient number of motorists will 
pay a reasonable fee, either volun- 
| tarily or under requirement of a 
state law. The presence in a com- 
|munity of one or more properly 
equipped testing stations is a great 
aid to safety and should be encour- 
aged by the automobile industry, 
motorists’ associations and public 
authorities, according to Benjamin 
G. Eynon, motor vehicle commis- 
sioner of Pennsylvania. 

All states have laws containing 
requirements with respect to motor 
vehicle equipment. Nineteen have 
adopted in whole or part the provi- 
sions of the uniform vehicle code 
or have made changes in their laws 
toward conformity with that code. 
Pennsylvania is one of the nine- 
teen. It is obvious that all states 
should have such requirements, and 
that, in the interest of public safety, 
they should be uniform. It is equally 
important that administrative regu- 
lations should be vested in a central 
authority. 

Most eastern states have con-/| 
ducted, or are conducting, motor 
vehicle equipment inspection cam- 
paigns. They are a combination of 
education and enforcement and are 
most easily handled where a state 
motor vehicle bureau supervises de- | 
tails carefully and a highway patrol 
|force checks on equipment and | 
| practices of the inspection stations. 
| The following points are considered 
| essential by Mr. Eynon: 
| The campaign must be under of- 
| ficial sponsorship supervisioa. 

It should run at least one month, 











| erating 
‘Company. 





garages and service stations can | 
handle the additional load. 

There should be at least one in- 
spection station for every 500 regis- 
tered cars. These may be garages 
or service stations or the garages 
and shops of fleet owners for in- 
spection of their own vehicles, but 
all stations should be officially au- 
thorized on application, and au- 
thorization should be immediately | 
revoked upon the abuse of the 
privileges granted. 

Careful publicity should precede 
and accompany the campaign to ac- 
quaint the public with its purposes 
and method. 

Each inspection station should be 
furnished with appropriate stickers, 
to be placed only on cars that have 


“The universal habit of trading in 


| old cars has made every automobile 


dealer a used car dealer,” he says. 
“The trading process continues until 
a car has passed through the_hands 
of numerous owners. Many used 
cars are carefully reconditioned and 
sold under a guarantee. On the 
other hand, a dealer is often forced 
by competition to take a machine of 
no real value, and he is glad to sell 
it ‘as is’ for almost any price of- 
fered. 

“Particularly in the hands of ir- 
responsible persons, decrepit ve- 
hicles are unquestionably a serious 
hazard to other drivers and pedes- 
trians. The Pennsylvania law pro- 
vides for the issue of a junk certifi- 
cate when a car is sold to a junk 
dealer or otherwise junked. This 
definitely ends the chain of title to 
Such a car and prevents it from be- 
ing again lawfully used as a motor 
vehicle. A number of automobile 
manufacturers are putting into ef- 
fect what is called the ‘highway 





|S. Wallenburg, 684 Grant St., and 


This is | trade, 
always one of the outstanding social | through the wholesale branch of the 





safety plan,’ by which they grant 





NEW GASKET CONCERN 
’ Buffalo, N. Y., Dec. 16.—Richard 


associates have organized the Na- 
tional Gasket Manufacturing Com- 
pany. The new concern plans to 
establish and operate a local plant 


‘ DISTRIBUTION 
SHOP EQUIPMENT 


REPLACEMENTS 


Column 


their dealers a specified allowance 
on a limited number of ‘junk’ cars 
when the latter are retired from 
service. 

“Increased safety On our streets 
and highways necessitates constant 
enforcement, by local and state po- 
lice, of provisions covering the pres- 
ence and condition of brakes, lights, 
horns and other such equipment.” 


IN THE ACCESSORY 
AND SERVICE FIELD 

















PLANS NEW RETAIL UNIT 


Newark, N. J., Dec. 16—Sears, Roe- 
buck & Co., at 157-159 Washington 
St., has leased space in the new 
Kent Garage Building at Washing- 
ton and Warren Streets. The store 
will replace the unit now located at 
1000 Broad St., one of the first re- 
tail units in the nation-wide chain, 
It will be opened about February 1 
and will sell tires and automobile 
accessories, with a line of radios, 
batteries, electrical appliances, 
paints, etc. A service and parking 
area will be provided directly op- 
posite the store on Warren Street. 


‘NEW ACCESSORIES STORE 

West New York, N. J., Dec. 16— 
Fred Knacht has opened an autoe 
mobile accessories store at 429 Ber- 
genline Ave., this town. 


BUY TIRE COMPANY 

Lincoln, Neb., Dec. 16—Jay B, 
Fox and Larry Goodale have pur- 
chased the W. J. Byer Tire Com- 
pany, 1544 N St., and are now op- 
it as the Motor Supply 
The new firm will be 
Nebraska and western Iowa dis- 
tributors for Diamond tires and 


| tubes, Black Diamond batteries and 


Goodrich automobile accessories, be- 
sides maintaining a complete tire 
repair service. L. L. Gove will be 
associated with the new company 
as manager of retail sales. 


NEW FIRM CHARTERED 
Tonawanda, N. Y., Dec. 16.—The 
Eureka Metal Products Corporation 
has been chartered to establish and 
operate a plant for the manufacture 
of automotive metal specialties, 
Principals of the new concern are 
Ernest G. Jarvis, J. M. Jarvis and 
Herbert O. Jarvis. The new firm 
is seeking a location and expects to 

go into production early in 1931. 


TO EXPAND OPERATIONS 

Buffalo, Dec. 16.—Wolcott Service 
Stations, brake and battery special- 
ists, have leased quarters adjoining 
their service station, at 1461 Main 
St., and will use them for expanded 
operations. The company has serv- 
iced more than 103,000 cars to this 
date, a gain of more than 12,000 
over the total of 1929. 





AUTOMOBILE MEN 


7th Ave., 51st St., New York 


1000 ROOMS ~ 1000 BATHS 
Each With Bath and Shower 
Circulating Ice Water — Servidor 
RADIO IN EVERY ROOM, 
DAILY RATES 


Double 
$450 


"3b 


ROY MOULTON, Mgr., CiRcle 8500 


for the manufacture and distribu- 
tion of gaskets for the automotive 
disposing of its product 





industry. 














AUTOMOTIVE DAILY NEWS, WEDNESDAY, DECEMBER 17, 1930 | 9 








| News of Activities in the Truck and Bus 





TRUCK FLEET OPERATORS 
GIVE CAREFUL ATTENTION 
TO TRAINING OF DRIVERS 


Following is the third install- 
ment of a course in driver training 


c. Applicant takes wheel. 
1. Clashing third gear explained 


_ appearing serially in the Automotive 2. Stopping, starting, shifting 
Daily News. practiced. 
—_— 3. Proper use of brake—(a) Ap- | 


| licant told to “keep to right.” 
(b) Riding over loose gravel 
told “stop quick”; (1) Skid- 
ding—(a) Cause explained; 
(b) Disengaging clutch bé-| 
fore braking; (c) Locking} 
rear wheels; (d) Traction. 
(2) Practicing proper use of 
brake on loose gravel. 
Proper steering introduced— 
(a) eyes on road; (1) Instead 
of watching feet. 
Light traffic driving—(a) On 
street with very little traffic. | 


III. Second Lesson 


a. Instructor drives applicant. 
b. Car stopped, motor turned off. 

1, Reverse gear position demon- 
strated. (a) Applicant in- 
formed that this is condition 
in which car is left in garage. 

ec. Starting the motor with gears 

in neutral, 4. 

1. Disengage clutch. 

2. Retard spark beyond halfway. 

3. Turn ignition switch. 5. 

4. Choke explained. (a) Raw 


| was stated, hopes to have the pro- 


PLAN BILL CREATING 
NEW COMMISSION FOR 
REGULATION OF BUSES 


Spartanburg, S. C., Dec. 16.— 
United States Senator E. D. Smith 
of South Carolina, according to tel- 
egraphic advices received here, plans 
soon to introduce a bill creating a 
new commission for bus regulation. 

Senator Smith’s bill would create 
a commission out of existing state 
highway commissions for the con- 
trol of vehicular traffic on our na- 
tional highways, rather than to 
have the control rest with the In- 
terstate Commerce Commission, a 
Federal body. 

The South Carolina senator, it) 





posed bill in form to present to the 
Senate by the end of this week. 


DODGE NAMES W. F. CLANCY 
TRUCK HEAD AT DETROIT 
Detroit, Dec. 16.—Walter F. 
Clancy has been named as regional 
truck representative for the Detroit 
region by the Dodge Brothers Cor- 
poration. Clancy will have juris- 


ield 
Atlanta Truck Dealers 


ATLANTA, GA., Dec, 16 (UTPS).| of the “shaking up” that has been 
—A note of optimism pervades | 2°10 On. 

2 i ; Having passed three dividends, 
the truck industry in awe. beth | dealers point out, many concerns 
locally and as regards distribution | will be compelled to pay a fourth 
throughout the Southeastern states. | dividend in order to prevent pre- 

Truck dealers generally report | rer _ a having =o 
: z ‘ er. Needless to say, overhead is 

-_ business during 1930 was no | going to be reduced still further and 
worse than in 1929, although more more men are due to be thrown out 


| “spotty” than in the previous year.| of employment before readjustment 


Three factors, according to Atlanta | is finally effected. “A dividend at 
5 ‘aceing | 2ny cost” might be characterized 
dealers, have been depressing | asthe business motto of today. 

Southeastern trade. | On the other hand, there has been 


They are (a) lack of business on|a definite pick-up in the truck 


| part of normal] truck users, such as business, especially along the used 


truck line. 


lumbermen, lumber dealers and ; 

contractors; (b) lack of roads, and| One prominent truck dealer re- 
(ec) unfavorable legislation and| Ports that his stock of used trucks 
taxation, | below the $500 mark has been prac- 


In some states heavy trucks are 
taxed at the rate of $100 a month, 
while nearly all of the Southern 
states, dealers report, have a maxi- 


/ gas is fed. (b) Proper use. 6. Starting from a standstill on | diction over truck sales matters and 
(1) In cool or cold weather upgrade—(a) Holding car by| will supervise the operations of mum load of from 18,000 to 22,000 
stressed. means of footbrake; (1) Use truck sales representatives. pounds. 


of hand throttle. (b) Holding | 
car by means of emergency | 
brake; (1) Use of accelerator. 
(c) holding car by clutch par- 
tially engaged; (1) Damage | 
resulting from this prohibited 
practice, (d) Instructor drives 
car back to garage. 


V. Fourth Lesson 
a. Instructor drives to point of | 


5. Step on starter. 

6. Advance spark after motor 
starts. 

d. First gear. 

1, On level ground. (a) Emer- 
gency can be released prior to 
starting in motion. 

2. Several starts and stops dem- 
onstrated. (a) First gear alone 
being used. 

3. Importance of gradual clutch 





CAR TRANSPORTATION 
LINE IN NEW HOME 
Duluth, Minn., Dec. 16.— The 
Wahl-McDonald Trucking Company, 
engaged in the transportation of 
automobiles by truck and trailer 
from the automobile docks in Duluth 
to dealers in the Duluth trading 
territory, including Minnesota and 
nearby states, has moved its head- 


j truck may in 


When one considers that a big 
itself weigh 12,000 
pounds, he can understand what the 
truck owner is up against. He is 
compelled not only to pay exorbitant 
taxes for the use of the roads, but 
at the same time to carry only about 
half a load, which, in itself. makes 
the use of a large truck impractic- 
able. The result has been that only 
smaller trucks can be sold in the 
section and the dealer is hampered 


engagement. (a) Explained to light traffic. quarters office in Duluth to 2239 h : eee 

applicant. (b) Too quick re-| b. Applicant takes wheel. Ford Road, St. Paul, Minn, ~ “J e€ outset of his business. 

lease demonstrated. c. Use of reverse gear. i iS ‘or the next few months, dealers 
4. Car is stopped, lever in neu- 1. Demonstrated at dead end| SAN ANTONIO MOTOR believe, there will be a continuance 


street. 

2. Overcoming tendency to use 
accelerator instead of brake. 

3. Slow speed pointed out as 
practical in reversing. 

4. Practicing reversing to a 
given point and stopping. 

d. Proper steering. 

1. Applicant warned against 
cutting wheels or operating 
steering gear while car is at 
standstill; (a) Harm to car by 
practice explained. 

e. Proper method of using brakes 


tral, emergency engaged, ig- 
nition switch off. 
e. Applicant takes wheel. 

1. Starting the motor. (a) Fail- 
ing to retard spark: (1) In- 
structor explains reason for 
retarding—(a) Effect on time 
of explosion, (b) Kicks or 
kick-backs, (c) Damage _ to 
starter shaft, Bendix springs, 
starting motor, ring gear. 

(b) Applicant practices opera- 
tion until satisfactory. 

2. Use of first gear. (a) With 


TRUCK SALES MOVES 
San Antonio, Tex., Dec. 16.—Mo- 
tor truck sales Company, devoted 
exclusively to the merchandising 
and repair of motor trucks, has 
moved into its former location at 
1727 Broadway, which was gutted by | 
fire a few months ago. The build- 
ing has been completely remodeled 
and is now one of the most modern | 
establishments in the state. The 
company is distributor for Federal 
and GMC trucks. H. E. Watson is 
owner. 


| tically cleared already, and he is 
looking for even a better used truck 
business after the first of the year. 
| While practically all dealers be- 
|lieve that the present trend will 
| continue, less expensive used trucks 
| going first, followed by the more ex- 
| pensive ones, and, finally, by a new 
| demand for new trucks. This re- 
| Vival will, they believe, be stimu- 
|lated by the proposed government 
building program and by the larger 
|road-building appropriations that 
| have recently been let. 

And if the lumber business, con- 
| tracting— and a number of other 
| truck-using lines will begin to show 
}a@ return of business much replace- 
| ment will be done, 

It is generally believed that 1931 

will see an increase in business of 
| from 25 to 30 per cent. over 1930. 





Bus Field Activities 





NEW MOUNTAINVIEW LINE 

Pompton Lakes, N. J., Dec. 16.— 
A new bus line to Mountain View 
has started operations. 
operated by Frederick Robertson of 
Riverview community in Wayne 
Township. 


WHITBY-LINDSAY LINES OFF 


tressed. - = 
intermittent stops and starts. . 7 | 

3. Use of second gear: (a) After 1,Do you know—(a) With MOLLER TAXI ORDER Toronto, Ont. Dec. 16 (UTPS). 

explanation by instructor; (b) average car equipped with Hagerstown, Md., Dec. 16—An-|—Owing to the popularity of the 

; two-wheel brakes, travelling | other large order for 500 additional | motor bus lines serving Whitby, 


Applicant attempts: (1) Clash- 


ing gears explained: (a) Avoid- twenty miles per hour, (1) Re- 


taxicabs for the Five Boro Associa- | 





Port Perry and Lindsay, in Ontario | 


The line is} 


charge of operation, Public Service 
Interstate Transportation Company, 
| to meet railroad competition. 


TO ADD FOUR BUSES 


| Elizabeth, N. J., Dec. 16—Union 
Township Committee has granted 
(an application of the Trackless 
Transit Company, operating in Stuy- 
vesant Avenue, for four additional 
| buses. The permission is subject to 
approval by the committee of the 
schedule of operation, 


GRANT LIMITED PERMITS 


: ‘ ; quires thirty-seven feet to] tion in New York city is now being| county, the Dominion Railway) 
Slaten, tas Code oe stop. filled by the Moller Motor Car Com- | Board has authorized the canceling | 
shructor when car is oe dene f. Applicant drives car to garage. | pany, here, E. O. Shulenberger, gen-|of the passenger trains on the | 

5 “ eral manager of the Moller plant,| Whitby-Lindsay Lines, which Sir | 


(a) “Clutch to the floor”; ee ea 
“Foot off the gas”; “Neutral”: (To Be Continued) 
“Over to the right’; “Second.” : = 
4. Applicant drives automobile.| NEW G. M. C. BRANCH 
Instructor takes wheel and FOR SPRINGFIELD, MASS. 


returns to garage. Springfield, Mass., Dec. 16—The 
IV. Third Lesson new sales and service station of the 


Ss eS sss SS 


announted last night. 
will be completed about April 1. 
USED TRUCK MANAGER | 
Memphis, Tenn., Dec. 16.—F. B.| 
Smith, automobile truck executive, | 
has been named manager of the} 
used truck department of Federal | 


The order| Henry Thornton, president of the | 


Canadian National Railways, noti- 
fied the Dominion government, 
were operated last year at a loss 
for the year of $35,000. 


REDUCE ONE-WAY FARE 


Harrison, Ark., Dec. 16 (UTPS).— 
| Two motor bus line operators have 
| been granted limited permits by the 
| Arkansas Railroad Commission ata 
| special hearing in which two rail- 
|roads Operating in this territory 
| bitterly disputed alleged inroads 
Railroad attor- 


Camden, N. J., Dec. 16.—A reduc- | upon their territory. 


Motor Truck Corporation, Memphis | tion in the one-way bus fare be- 
factory branch has opened in West | branch, 888 Linden Ave. Mr. Smith tween Philadelphia, Camden and 
| Springfield, at the end of Memorial | previously has been with other Mem- | Atlantic City has been announced 
| Bridge. phis and Knoxville truck companies. ! by M. R. Boylan, 


from traffic. 
b. Third gear demonstrated to 
applicant. 
1, Count of two. 


a. Instructor drives to plage away | Genera] Motors Truck Company's 











Cumulative New Commercial Car Registration Statistics, November, 1930 


Returns for today: Arkansas, Delaware, South Carolina and Wisconsin 














vice-president in | railroad. 


| neys concentrated their opposition 
‘on four of sixteen applicants who 


| propose to operate parallel with the 
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: LATUSCOPE INDICATES |TAFT-PIERCE DEVELOPS — |HALI, INTRODUCES NEW 
New Developments in Fuel in| Two NeW cavces| HALL INTRODUCE 


jection in 2-Strok 
Injection in = ro e Peirce Manufacturing Company, | 
* | FENDERS | Weeneeenet, 5. to Sonemee Wee) The Hall Manufacturing Com- 
Cy cle Eng ines | justable flat plug gauge for measur-|Pany, Toledo, O., announces the ad- 
for |ing large internal diameters and the} dition of a boring bar to its line of 


new gauge models, One is an ad- 
The Latuscope, a _ device é | 
other an adjustable snap gauge for! cyjinder reconditioning equipment. 











mounting on the front fenders to 


f a} ; 4 indicate the width of the vehiole | chesking shoulder work. iat so new tecl the 
bs Mapiareicaac » er and to assist the driver in gauging| The flat plug gauge can be ex-| A feature - ” a: i a 
Cs es eee the position of the curb or other | panded by an eccentric adjustment | automatic return and stop. 

The following, in part, is a paper; as no pure air follows up the flow! objects when parking and turning, | and reground to original size. | feature permits the gee of = 
presented before the December of the exhaust. lig manufactured by John W. J.| The adjustable snap gauge is de-) continue with other work while the 
meeting of the Baltimore section,) At 50 degrees ahead of bottom) ackermans, Detroit, Mich. The de- | signed for checking flat or cylin-| boring bar is in operation. , 

The six-blade cutter head has a 


work of plain sections or 








Society of Automotive Engineers. | center the scavenging and intake | } drical eee oe 
Developments in Fuel Injection; port opens, which allows the com- shoulder work up to a sharp corner micrometer adjustment which can 
on Two-Cycle Engines | pressed charge in the crankcase to as well. The adjustable member has_| be altered without removal from the 
The object in view in starting this} drive out or partly drive out the two Square anvils, which can be set| bar. Cutter heads are available 
series of tests and research was to} burnt or inert gas in the cylinder. ito any desired limits within its| from 2 1°16 inches to 5'z inches. 
develop the two-stroke-cycle engine! As this crankcase charge is drawn |range: A newly designed clamping| The entire passenger car range 1S 


covered by two heads. 

The boring bar may be operated 
at either twenty or thirty revolu- 
tions per minute. Three feeds of 
- | .085-inch, .035-inch and .020-inch 


to a point of operating efficiency |in and discharged by th piston its 
equal to or closely approaching that | volume cannot be greater than the 
i the highly developed four-stroke-| actual piston displacement, there- 
cycle engine. Although these tests | fore it cannot scavenge the combus- 
have not been completed, partial re-| tion chamber to an extent greater 


| device locks the anvils securely, so 
j that no variation is possible after 
; sealing. The stationary member is 
| rigidly bolted to the frame. 


sults have shown such value and 
are, I believe, of such interest to the 





than the four cycle. 


to eddies and mixing with 


In fact, owing 
burnt 


engineering world that I am pre-! gases, its scavenging is from 25 to 


B. & S. ANNOUNCES FEED 
AND TRIMMING ATTACHMENT 
Browne & Sharpe Manufacturing 

Company, Providence, R. I, an- 

;nounces a roller feed and timing 


j mechanism attachment for use with | 


per revolution of the bar are used. 
Standard equipment includes one- 
fourth horse power, 110 volt, single 
phase, sixty cycle motor. Motors of 
other ¥oltages and frequencies are 
available at extra cost. The boring 


The | bar sells at $155, less cutter heads. 


| its automatic screw machines. 
this 


manufacturer claims that 


equipment saves time where the’ PROF. SLICHTER ELECTED 

| pieces are of unusual length, as one TREASURER OF A. I. E. E,. 
; operation of the roller feed moves Announcement is made of the 
; the piece the required distance and election of Prof. Walter Irvine 
jeliminates multiple feedings with | siichter, head of the department of 
feeding fingers, which ° otherwise | eiectrical engineering in Columbia 


would be necessary. The end of 
each new bar is located, so as to 
permit trimming, and leaves only a' 
sufficient amount for chucking. 


University, as treasurer of the 
American Institute of Electrical En- 
gineers. He succeeds George A 
Hamilton, one of the pioneers of the 
electrical industry, who occupied the 
post for thirty-five years. 








BLACK & DECKER INTRODUCES 
| NEW SWING FRAME GRINDER 
| Black & Decker Manufacturing 
| Company, Towson, Md., recently in- | 
troduced a new swing frame grinder 
with multiple speeds. It has three 


NEW MACHINE FOR TURNING 
3-WAY DIFFERENTIAL SPIDERS 


Reed-Prentice Corporation, Wor- 





COMPARISON. OF VALVE DIAGRAM 


OF The Latuscope 


2 2 4-STROKE ENGINES , : c 
oe ; | speed changes and is available with | cester, Mass., has ee ‘ait. 
vice is twelve inches high and con- | maximum wheel sizes ranging from —, “¥ a he ong ~~ : 
sists thr nain parts, a bracket, | tw renty- - inches | ferential spiders, 
sists of three I I | twelve to twenty-four inches, and in | adapted for turning four-w a y 


an upright tube, which is adjust-| speeds ranging from 6,000 to 9,000 
able about 15 degrees from the} surface feet per minute. 
centerline of the bracket, and a ™ 


| spiders or work of a similar nature. 
|The main drive is through a 15 


eos “ : hich | RC J lh. p. tor operating at 1,200 r. p. 
perforated bullet-shaped cap, which | LATEX RUBBER COMPANY | h. p. mo r 
fits over the tube and_ glass| FORMED AT NEWARK, 0.|™m. The fied oak eens Be 
cylinder protecting the small bulb Newark, O., Dec. 16.—The ce, is nyar y roe 
which provides illumination. These | Rubber Company here has been in- 

lights may be connected with the | corpprated for $200,000 for the man- | AUTO-CHECK TESTS 


regular wiring circuit or operated as| ufacture of rubber products. L. W. STEERING GEARS 
Inc., 





senting this paper. I hope in the 
near future to be able to give com- 
plete performance data. 

The two-stroke-cycle 


35 per cent. less efficient than the 
four-stroke cycle. The exhaust 
closes 58 degrees after bottom cen- 
ter, so that the actual volume of 


yj o ° : 
engine, al-| compression charge in the cylinder 


Toledo Precision Devices, 








though the simplest form of heat| ~ : . a .. | parking lights through a separate | Crandall is president. The plant: is 

engine, has made comparatively lit- cannes be greater than the dis- {switch. Chrome plating is the/ expected to start in the near future| Toledo, O., announce the Auto- 
tle advancement in the industrial eee ; standard finish. Other finishes are|and give employment to a large| Check, a device for testing steering 
world. This is due, I believe, not to (Continued on Page 11) ' optional. ‘force of men. ' gears. 


CUMULATIVE NEW PASSENGER CAR 


Figures in this table ace from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 
desiring county, city or town lists, or lists of owners in any given 


Some of this data has been published previously, but it is 
Returns for today: Arkansas, Florida, Minnesota, 


inherent weakness but lack of con- 
certed effort in its development, al- 
though in the Diesel engine field it 
ias made remarkable strides. 

A careful check and comparison 
of the operating cycle of the two 
and four-stroke engines will give a 
basis from which our conclusions 
can be drawn. 

In Figure 1 are shown timing}. 
charts for a two-stroke-cylcle and 
a four-stroke-cycle engine. For 
comparison, the exhaust opens, in 
both engines, 58 degrees ahead of 
bottom center. With equal scaveng- 








States 





Chevrolet 
Chrysler 







































ing, charge and compression the | 
power strokes would be equal 5 
In the four-stroke cycle: | Arkansas | _| dT CC CSO] gq CU} CUCU 4) ats) yj] CUCU | 
The exhaust would be through 243| Delaware | _i 1) 24) 8 60 | 15} | 3| 2! 2| 3 114 1 se <a 1} 2| | Se 
Soarece of oan shaft travel, clos-| Florida | 6 21; 78} ~=—«10,_-—s 2174 8} «20)—=<“(‘<‘C SC Cl | BCG 4 4| 1 
ing 5 degrees after top center. The | jy; = ea — -—_—— - ae es 735 
intake would be through 205 de- | oe a “3 ne 2 = =. at — tes be — _ T — sa. a. ee 1. a . a en “7 : ; 
grees of crank travel, opening on} * aryland | e | 70 6 338 | 24 67 ae 9 28) 14] a 21 483 oom a 15 | hs ” i 
top center and closing 25 degrees | Minnesota | 1 5, 110} 8} 644} 62 | 12} 45| 7| 20 682 | 1 27] 9| 23} | 5| 1 
after bottom center. ane actual | N. — it ww =! = |  s. = =. = | | 2.8 ee a ee 
vompression travel would be through | s-~-; —__—_ — - — 5 ———— . a a ae 
155 degrees of crank travel to top| S. Ca'lina oa ie 3| _ 45) 275 | 17| aaa 8 15| | ae 7 _ 4 siciiat eka ty 5| ‘ ——— al coal 
center. Although the 5-degree over-| Utah | 4 _| 3 VY 9] 4| | 4| 8| li] 14, 127 3 | 10] 3 ee o | 
Jap of the exhaust and intake is| Wash. | 2| 6} «53 7] 148) 4 #23 Gf 06™C YC Cl 6] 3; 3 2| 
combustion ‘chamber, ttle’ of, the| Weseva |__| 3127) 3624 a) aay ge] aa) ea a 1 
vei ce , he i i a 2) : ! = | . ‘ SE p no = | 
inert gas is actually removed. In | Wisconsin 3 : i 26 469 3 
a 5 _ 1 comereetae ratio engine| Totals | 49 54 783 119° 3421] 352 10} 150} 391! 85 | 299; 5281 63 2 183] 113 96 1 73| 27 
very close to per cent. of the to-/;; >. 1: °°} — eee ; _ — —_— — — —_— - ae —_—-—- 
tal fuel volume is inert gas ana | Ark: 2 ae | 42) 585] 21 __|_ 2887 14) 26} 2031)— | | |S 2 
raises the question as to whether | Dela.,’29 | ce ae 84 } 4 3|- 3| 12 174, 2 ess | ° 4 cs . aenemmaaaiea 8) 
he % Gogrees of intone after bot-| Fla.,’29 | 6 110 9,526) «45!—~=C~S«”tCi‘«‘]StiC 6| 82) 1033 10 39,31 36| [12 4 
1 ce r induces a charge equal | 2 - ee . = 54° 3 OR) aE) aan es as owe | 40% > aaa — 3 
to the loss of compression travel and | — 7 - | anne * - = 7 ae - = = = arene = a a a " a a. — . a —? 
volume. |Md.,”29 | 3 112 9 530] 54) 2) 45| 92) 20 | 113 187 8} | 33) 34) 377 3} 22 4 
In the two-stroke cycle: |Minn.,’29 | | 98 9 867] | ss] 82} 105, 1376 3 5) 52] 33) 44 11| 4 
oe exhous open 58 degrees|/N.D.’29 | 1| | —s:15| sy s58] a ee) ee | a] Re ©) | | | | 3 1 
ot ee Ml See ae : ee 8.C.'29 [| 47; LY} |i] TT 4| 30,997 1 1 3}; ™@ % 1 6| 
the port sets up a partial vacuum| Utah, 29° | qd IY 10, i 24| 24) 319 3) 8} 15} 10 | 3 i 
in the cylinder. This is also true of | Wash.,’29 | —_—_—9 | 79) 1; 354] 47] 6} 444) 4 52] 77| ~—-701| 2 { 25] 22; 30) | 9| A 
or Nell cvlele, but ite restricted W. Va., "29 | 5| a a e ) ee ee ee ee ee) 69, «631 3 aj 32] i138] 19 | __ 10) 1 
; le valve an throug at a " — id = a er "Sal 175) 112% 7) 7 Wal 7 11) 
the crooked and baffled exhaust} Wi%:—® 4 | 145) 10, 669 52 ij 48) ~—«192 33 175| 1127} 7 | a 76). 18) ij ii 
passage retards the flow and has| Totals,’29| 67 *| 1224) —162| 6233] 610, 40] += 419) 1133} 316] (1217; 11012; = 81|. —7|_— «3324 490) 381) 10} 222 43 











little effect on the final scavenging, *Not in production at that time. 












BEAN precision 
grinder 





brake 





shoe 


John Bean 
pany, Lansing, 


nounced two new 


Bean brake tester for dual wheel trucks 


Mich., 


Bean Mfg. Announces New; 
Dual Wheel Brake Tester 
And Brake Shoe Grinder 





Manufacturing Com- 
recently an- 


turing Company, 


DEVELOPED 


Minnesota Mining and Manufac- 


St. Paul, 


Minn.., 
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Equipment --.-.- Development t | 


NEW POLISHING LIQUID 


is 


|now offering Retsul buffing liquid 
|as an addition to its line. This de- 
| velopment is the result of investiga- 
tion following the more general use 


of machine polishing as it was found | 
that some polishing 
were 


liqui 


excessive 


suitable for 


method. 


d 


eliminates 
odors often encountered with ordi- 
nary polishes and does not develop 


liquids which 


hand polishing 
| were not adaptable to the machine 


the 


powder dust. 


unpleasa 


It is als 


It is claimed that the new 


nt 


S¢ 


claimed that Retsul does not cause 
gumming of the sheepskin and re- 
quires only an occasional dusting. 


LYCOMING 


MARINE ENGINES 


ADOPTED AS STANDARD 
Manufacturing Com- 


Lycoming 


pany, 


that 
have 


Williamsport, 
several 
contracted 


boat 


to 


Pa., 


announces 


manufacturers 


use Lycoming 


marine engines as standard equip- 


ment in their 


boats for 1931. 


These | 


are the Horace E. Dodge Boat and 
Plane Corporation of Newport News. 
the 


| Va.; 


| Corporation, 
, Boat Manufacturing Company, 


Claire, Wis: 


; Company, 
jland, N. Y.; 


Mullins 
Salem, 


Manufacturing |! 


O., 


the Dunphy 


Eau 


Thomson Brothers Boat 


Peshtigo, Wis.., 
Faybow 


Boats, 


and Cort- 
Inc., 


Geneva, N. Y.; Century Boat Com- 


|pany, Manistee, Mich., and Sar 
dusky Boat and Cabinet Work 
| Sandusky, O. 


NEW JERSEY SECTION 


OF 


County 
lecture 


New Brunswick, N. J., 
The sixteenth meeting of the New 
Jersey Chapter of American Society 
Steel Treating was held at tl 


l- 


Ss, 


A. S. S. T. MEETS 
Dec. 16.— 


1e 


Vocational] 


by 


B. F. Shep- 


metallurgist at the Ingersoll- 


Company, 


equipment items, for 

a brake tester for dual rear wheels | Middlesex 
and a brake shoe grinder. School. A 

The D. W. model is a combina-| pard, 
tion passenger car and light truck | Rand 
brake tester, designed handle 
dual wheel equipped light trucks 
which ordinarily cannor accom- | 


modated, except on larger and more | 


|expensive truck type units. 
cupies twenty-three by 


| floor space; 


the 


It oc- 
ten feet of 
are 


platforms 


| twelve inches wide 
nineteen inches wide at rear. 


| will 


accommodate 
|165-inch wheelbase. 


vehicles 


in 


weight is 2,980 pounds, 
| priced at $750. 


The brake shoe grinder 
1 unit designed 


cision 


front 


it 


is a pre- 
to accurately | 


and | 

It 
up to | 
The shipping | 


and is | to 


lory 


Elkon, 


& 


manual 


Co., 


spot 


the equipment. 


FOR 


shoe, 


to 


Phillipsburg, P< 
was a feature of the program. 


NEW ELECTRODE MATERIAL 
SPOT WELDING 
Inc., division of P. R. Mal- 
Indianapolis, 
developed an electrode material for 
welding 
| The new alloy is know n as Elkaloy 


Ind., 


operations. 


the 


exac 
A 


Ri, 


has 


Ss 


grind brake lining, when attached 
the brake 
|} curvature of the drum diameter. 
wire buffing wheel is provided with 
The list price is $55. 


t 














- Fuel Injection in 2-Stroke 
Cycle Engines 


VALVE DIAGRAM 
2-STROKE CYCLE ENGINE 


OF SPECIAL 





(Continued from Page 10) 


degrees of 
and 


placement through 122 
crank travel to the top center, 
from this we must deduct for com- 
bustion chamber volume and loss 


through the exhaust port. 

Regardless of these conditions, 
N. A. C. A. report No. 239 of a test 
at Langley Memorial Laboratory 
states that a single-cylinder 5 x 7 
engine, two-stroke cycle type, with 
fuel injection through the intake 
port, developed 53 brake horsepower 
at 1,300 revolutions per minute. The 
same engine, when operated as a 
four-stroke cycle, at the same speed, 
developed 27.5 brake horsepower, or 
an increase of 35 per cent., by use 
of the two-stroke cycle. In 
engine the exhaust valves were in 
the head of the engine and timed 
to close at 52 degrees after bottom 
center, the intake closing at 55 de- 
grees, allowing a _ slight super- 
charging of cylinder from positive 
pressure blower with a pressure of 
from 3.6 to 5.5 pounds to the square 
inch. 

The ratio of the gasoline vapor to 
air in a perfect burning mixture 
varies with the compression ratio, 
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35| 28,801 


| closed with proper 


| cycle of operation is as follows 


| cylinder, 


the higher the compression the 
leaner the mixture. 

The four-stroke-cycle engine is a 
variable compression engine, the 


compression varying with the throt- 
tle opening and requiring very rich 


mixtures for the lower throttle 
openings. 
The two-stroke-cycle engine is a 


constant compression type, as, when 


| throttled, sufficient inert gas passes 
back through the exhaust port to 
produce a constant volume This 


has been the real cause of the two- 
stroke-cycle engine failures in idjing 
and light loads, although when 
properly controlled it operates at 
high fuel efficiency. 
At the beginning of 
several engines were built with 
separate superchargers or scaveng- 
ing pumps and auxiliary air injec- 
tion pumps, but it was found that 


these. tests 


higher merchanical efficiency and 
low first cost could be obtained by 
use of the following design 

The engine shown in Fig. 2 
consists “of a power cylinder of 


conventional design with intake and 
exhaust ports at the base of the 
cylinder operated by the travel of 
the piston. The piston is of the two- 
diameter type, the bottom. or step 
cylinder, being approximately the 
same volume as that of the power 
eVlinder and the crankcase being in=" 
intake and dis- 

passages. Its 
The 
base of the step piston. being twice 
the area of the power piston, draws 
in a charge of pure air to the crank- 


charge valves and 


| case twice the volume of the power 


cylinder. The opening of the intake 
port by the piston scavenges the 
power cylinder with twice its volume 
of pure air. The step piston on the 
previous up stroke has compressed 
into an auxilary injection air cham- 
ber a volume of pure air equal] to 
the power cylinder volume. The ex- 
haust port is opened by the piston 
at 58 degrees ahead of bcttom cen- 
ter. The intake at 50 degrees ahead 
of bottom center allows the com- 
pressed air in the crankcase te 
scavenge the cylinder with twice jts 
volume. The scavenging port closes 
at 50 degrees and exhaust port at 58 
degrees after bottom center 

Approximately three degrees ahead 
of exhaust closing, the air injection 
valve opens, again partly scavenges 
the cylinder and fills it with a full 
charge; pressure is built up to over- 
come the 58-degree exhaust lag. By 
increasing the volume of the step 
any degree of super-charg- 
ing can be secured with a™Jike in- 
crease in scavenging air. 

(To Be Continued) 


NEW TYPE DRIVE FEATURES: 


BLISS PRESS 

E. W. Bliss Company, Brooklyn, 
N. Y., has introduced a mechanical 
power press with a new type of 
drive. The new machine was de- 


| signed for redrawing long sheJis of 
| brass, copper or aluminum at greatly 


increased speeds. 
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What Business _ 
Leaders Read 


In the Automotive field, it’s Automotive Daily 
News, the $12 per year paper. 








Factory It is read through the year by fac- 
Officials tory officials of importance, men 

high in the executive scale. These 
men shoulder the responsibility of spending the 
money for materials, for advertising, for ,all 
important purchases. 


- Distributors It is read through the year\by 
and the leading distributors and 
Dealers dealers of vehicles in the coun- 
try. This group of automotive 
business leaders constitutes the backbone of the 
wholesale and retail trade. 


The Reason The reason these men of im- 

portance read Automotive 
Daily News is to be found in the paper itself— 
its news service is miles ahead of any other 
medium. 


The New York and Chicago Shows issues, indi- 
cated at the left, will constitute the only daily 
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